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To the Man Who is Willing—and Will 


We are prepared to offer unusual opportunities for money- 
making NOW and creating a competency for the FUTURE. 


For Contracts and Territory, address 
H. M. HARGROVE, President BEAUMONT, TEXAS 








The Colonial Life 
Insurance Company of Amer#a 


Industrial Life Insurance— 


Especially attractive and favorable to the 
Insured. 


Ordinary Life Policies— 
All forms of Life, Limited Payment and 
Endowment, containing attractive and 
novel features, with High Values at Low 
Cost. 


Give Agents Unusual Money-Making 
Opportunities 


OFFICERS 


E. J. Heppenheimer, President 
Geo. Ff. Smith, Vice-President S. R. Drown, Secretary 
Chas. F. Nettleship, 2nd Vice-President E. C, Wise, Treasurer 


HOME OFFICE: JERSEY CITY, N. J. 
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Knocks at Your Door 


The Commonwealth Courier presents to 
you another opportunity toserve your 
clients with profit. 

Our new Owners, Landlords and Tenants 
Liability Policy is a very broad and com- , 
plete coverage, and gives the protection one 
expects and should have under an O. L. & 
T. contract. 

The oncoming winter with its attendant 
hazards offers you a splendid chance to cash 
in on this new coverage. 





Commonwealth Casualty Co. 


(OLDEST PHILADELPHIA CASUALTY COMPANY) 
3 ; 
Philadelphia 
£. W. COOK 


H. C. STEWART 
President Vice-Pres. & Gen'l Mer 





SOUTHEASTERN PYRAMIDS OF PROGRESS 


Just a steady, solid growth 


END OF YEAR 
1906 
1911 


1916 


INSURANCE IN FORCE 
$1,251,175.00 
$4,965,813.00 
$9,235,056.00 


1921 $17,500,000.00 
1926 $30,637,231.00 


Practically all of this has been done in our 
home state. Only recently we entered North Caro- 
lina, Georgia, Florida, Mississippi and Kentucky. 
Ready to enter other states. 


Assistance in organization work—Long time 
renewals—Training Schools for Agents—Policy 
contracts and rates as good as the best. 


Address: W. CASWELL ELLIS, Vice-Pres. and Agcy. Mgr. 


SOUTHEASTERN LIFE INSURANCE COMPANY 
Organized 1905 
Southeastern Life Building 


GREENVILLE SOUTH CAROLINA 
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“and gentlemen, every year this 

policy pays thirty - five accident 

and health claims to every 100 
policy-holders” 


EACHING this climax in his presentation he 
watched a new interest suddenly light in their 
eyes. 

Duty .. . obligation . . .pride . . . usefulness 

. all these had been brought into the interview, 
but even as he talked, he wondered how often be- 
fore these men had been subjected to this thread- 
bare canvass. 

Suddenly he swung his sales talk into Perfect 
Protection. “Thirty-five in every hundred living 
policy-holders receive benefits every year!” A 
crisp idea... new and impelling . . . tangible 

. . actual . . . convincing. 

The reaction was instantaneous and the deal 
closed a few moments later. 

The average man ap- 

preciates his obligations. 
He is proud of those 
near and dear to him. 
He realizes the many 
uses to which life in- 
surance can be put. 

But, the insuring 
public is essentially 
selfish, for men are so 
constituted! 


Protection,” 


Write today for the booklet, “Selling Perfect 
which gives o J 
reasons for Perfect Protection popularity. 


LIANCE LIFE 


How often your prospect has balked your most 
powerful arguments because you could not show 
how he, himself, would benefit! 

Perfect Protection Men from coast to coast are 
subject to ao such barrier to sales efficiency. Ac- 
curate records maintained by the most representa- 
tive among them over fifteen years, show that from 
25% to 40% of their life insurance sales have 
depended solely on the powerful pulling power of 
the Perfect Protection Policy. 

This policy, originated by the Reliance Life, is 
intended for the discriminating buyer, entitled to 
his own convictions, who thinks of insurance in 
terms of self benefit. 

Furthermore, the 
flexibility and adequacy 
of Perfect Protection 
meets every require- 
ment of the under- 
writer intent on provid- 
ing the highest and 
most advanced type of 
personal protection to 
those he serves. 


other important 


“Sell Perfect Protection and you'll sell more life insurance” 


RELIANCE LIFE INSURANCE CO. of PITTSBURGH: FARMERS BANK BLDG. - PITTSBURGH, PA. 





Tue Spectator is published every Thursday by The Spectator Company, at 135 William Street, New York, N. Y. Entered as second-class matter June 28, 1879, 
at the postoffice, New York, N. Y., under the act of March 8, 1879. Tue Spectator, Volume CXIX, Number XXII, December 1, 1927; $4.00 per annum. 














COLLECTING RARE 
VOLUMES 


Business Historical Society’s Work 
Described 


PIONEER ORGANIZATION 


Is Located in Boston—Has Arrangement 
With Baker Library 
By Writuts Hatrietp Hazarp, Px.D 
New England Mutual Life Insurance Company 

In your office haven’t you some old State in- 
surance reports, defunct ratebooks, sample poli- 
cies, sales literature,—that you no longer refer 
to, and therefore, are sheltering at a dead loss 
to yourself in storage space? 

If you have, don’t throw them away, please! 
Rather, gather them together and ship them to 
the Business Historical Society, Inc., of Boston, 
which will gladly pay transportation charges. 

Perhaps you ask, why? For two reasons: 
first, to relieve yourself of the burden of stor- 
ing a lot of obsolete printed matter that you 
are not likely to refer to again during your 
natural life; and second, to place this material 
at the disposal of the entire business world, 
through the medium of a national organization 
for the accumulation and preservation of pre- 
cisely this kind of historical data. 

Both these reasons are cogent. The first is 
self-evident. Let me try to make the second 
equally clear. 

What and why is the Business Historical So- 
ciety? This incorporated society will not be 
two years old until next January. It is the 
pioneer organization of its kind in America, if 
not in the world. Indeed, it never could have 
been organized until the modern scientific atti- 
tude toward the study of business had been taken 
by a group of advanced thinkers, leaders in 
American finance and industry. Men of this 
type were the founders of the Society, and they 
form to-day the backbone of its membership. 
The Society is the most recent phase of the 
international movement to secure recognition 
of business as a profession, and to develop 
business as a science. Chartered by Massachu- 
Setts, it is now building up a large collection 
of books, periodicals and publications of all 
kinds relating to the world’s financial, industrial, 
and commercial development. 

While the Society is not organically related 
in any way to Harvard University, yet a co- 
Operative agreement has been entered into with 
the Graduate School of Business Administra- 
tion to house its collection in the magnificent 
new Baker Library of* Business, made possible 
by the gift of George F. Baker, president of the 
First National Bank of New York, and 
acknowledged by all to be the dean of Ameri- 


(Continued on page 9) 


HAIL INSURANCE IN 
CANADA 
Loss Ratio for 1927 Was 107.9 Per 
Cent of Premiums 


STORMS EVERY DAY OF SEASON 


Only Two Dates on Which Hail Did Not 
Fall in Territory Where Insurance 
Is Written 

Otrawa, Can., Nov. 26.—The volume of 
hail insurance transacted in Canada in 1927 was 
larger than that in 1926 but the losses were 
higher so that the results of the year’s opera- 
tions have been disastrous to most companies in 
the field. 

The business of hail insurance is practically 


all transacted in the provinces of Manitoba,. 


Alberta and Saskatchewan. During the pres- 
ent year, from June 3 to September 14, only 
two days elapsed that hail did not fall some- 
where either in Manitoba, Alberta or Saskat- 
chewan. 

The hail premiums in the three provinces in 
1927 amounted to $6,370,000. The losses were 
$6,875,000 and the loss ratio 107.9 per cent. In 
1926 the premiums amounted to $4,803,004, and 
losses were $3,185,047, and the loss ratio was 
66.31 per cent. 

In 1927 the loss ratio was higher in Alberta 
than in the other provinces. In this province 
the premiums amounted to $2,600,000, and losses 
were $4,100,000, and the loss ratio was 157.6 
per cent. In Saskatchewan premiums were 
$3,300,000, and losses $2,600,000, and the loss 
ratio was 78.7 per cent. In Manitoba premiums 
were $470,000, and losses were $175,000, and 
the loss ratio was 37.7 per cent. 

Although there has been eighteen years’ ex- 
perience in the hail business in Canada never- 
theless it shows greater fluctuations than any 
other class of insurance. It seems that hail in- 
surance business is entirely at the mercy of the 
elements. In 1914 the general loss ratio to 
premium income was 49.7 per cent; in 1916, 
109.7 per cent; in 1918, 30.9 per cent; in 1926, 
66.31 per cent, while in 1927 it was 107.9 per 
cent. The total premiums for the eighteen 
years during which business has been carried 
on in Canada, are $51,191,504, and total losses 
$35,352,372. The average loss ratio for this 
period was 69 per cent. 

The adjustment of hail losses is now being 
given more attention by all companies engaged 
in writing the class and the next few years 
should see all losses adjusted on their merits. 
It is necessary that only specialists be em- 
ployed as bail adjusters, those who can detect 
fraudulent claims and adjust each loss strictly 
on the merits of the case: 


(Concluded on page 13) 
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ARBITRATOR’S REPORT 


Francis R. Stoddard on New York 
Agency Committee 


PRESENT APPOINTMENTS CONTINUED 


endent Finds Rules Are 
ly Being Observed | 

, former Superintendent 
ork, and now acting as 


Former Supe 
Almost Ui 
Francis R. S 
of Insurance of 


arbitrator for the New York City Agency 
Committee, has received alf appointments pre- 
viously recommended as of November 12 and 
as a result rec@mmended their continuation as 
city agents, makimg no new recommendations. 
present 18 agents so recom- 


There are at 
mended. = 
In making the report: 
on the present situation 


When I was appointed arbitra 
fied that all differences, disputes or 
taining to improper appointments by various 
companies and improper payment of commis- 
sions might be forwarded to me for disposition 
and settlement. I have had several allegations 
of improper payment of commissions forwarded 
to me. An investigation of them has shown 
that almost all of them are unfounded. I, how- 
ever, wish to urge upon the companies’ officers 
that they forward to me any suspicion of im- 
proper payment of commissions in order that 
I may investigate the same. All the companies 
are being treated alike in this regard. Allof 
you may be approached by me concerning=some’ 
rumor affecting you. It is for the advantage 
of each one of you to assist me to obtain the 
facts. I believe that sometimes some of the 
brokers seek to create a feeling of distrust 
among the companfes by intimating that they 
can “bootleg” their business for excess commis- 
sions if the company to whom they formerly 
sent their business refuses to pay more than 
the commission permitted by the rules. I be- 
lieve that it is a good plan for the company 
losing such business to satisfy itself that the 
broker making such a statement is not telling 
the truth. Send the name of the company get- 
ting the business to me and I shall learn what 
commission has been really paid by the second 
company. 

With the approval of your chairman I have 
employed an accountant, Benjamin Cohen, in 
several investigations. He has _ previously 
assisted me as accountant in litigation where we 
both represented the State of New York. I 
believe that the rules and their enforcement will 
mean much more if I am enabled to send an ac- 
countant into any office. The company affected 
should welcome my representative and afford 
him every facility for learning the truth. 

I have been impressed that the rules of this 
committee are being almost universally ob- 
served. There are certain violations but in 
nearly every instance the company has volun- 
tarily reported the situation, which almost 
always has been an old situation which has not 
yet been rectified. There are a negligible num- 
ber of these remaining and I am hopeful that 
soon there will be as near a perfect compliance 
with the rules as is possible. I have been im~ 


(Concluded on page 19) 
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ale of the general agents of the country 

who is always doing unusual things is 
“Jack” Berlet, general agent in Philadelphia 
for the Guardian Life Insurance Company of 
America. At one of the weekly meetings of 
his agency he introduced an innovation in the 
way of having a butcher as the speaker. He 
says about it: 

“William B. Margerum, a sixty-eight-year- 
old butcher who carries $125,000 worth of life 
insurance, some of which was bought when he 
had passed the age of sixty, gave the agents 
present some interesting facts from the layman’s 
viewpoint. The spaker said he bought his first 
policy in 1884, a Tontine dividend paying policy 
which was followed by a number of other pol- 
icy contracts until his total of $125,000 had 
been reached. He cautioned against high pres- 
sure and advised pleasant persistence with tact 
and consideration at all times. The agents pres- 
ent voted that an outside guest speaker was of 
such great value to them that arrangements 
have been made to have another, who will be a 
manufacturer of terra cotta.” 


* * * 


NNOUNCEMENT by the Insurance Ad- 

vertising Conference, recently in session 
at Chicago, that the Prudential Insurance Com- 
pany of America had been awarded the Hol- 
combe Trophy, has been received by the officials 
of the Prudential with great gratification. The 
trophy, a large silver loving cup, bears the fol- 
lowing inscription : 

“In recognition of conspicuous skill and suc- 
cess in the application of advertising principles 
to the business of insurance.” 

In planning its advertising campaign for the 
year, the Prudential sought to carry to life 
insurance policyholders the wisdom of retain- 
ing their protection. It was not essentially an 
effort to conserve only Prudential business but 
to make the argument so conclusive that it 
would affect all insured, whatever company is- 
sued the policies. Little text was used, the 
theory being that pictures could tell the story 
graphically. These, which have had a combined 
circulation of approximately 25,000,000 maga- 
zine pages, are so familiar to the reading pub- 
lic that no reference need by made to them at 
this time. The value of these pictorial presen- 
tations is reflected in the success with which 
Prudential agents have used advance copies 


* * * 


OSEPH E. BRIGHT, of Buffalo, N. Y., 

who has had trust company experience as 
well as being an expert life insurance man, is 
regarded as one of the most successful insur- 
ance salesmen in the Empire State. His orig- 
inal methods of approach, combined with his 
clear understanding of the services that life in- 
surance and trust companies offer, enable him 
to. closé large cases frequently. 


5 ears Glens Falls Indemnity Company, run- 

ning mate of the Glens Falls Fire, is con- 
tinuing the rapid expansion of its business and 
has now appointed Edward L. Johnston to the 
dual post of superintendent of claims and trial 
attorney; announcement of the move being 
made by Vice-President F. P. Stanley. A 
graduate of Brooklyn Law School, New York, 
Mr. Johnston is a specialist in the trial of neg- 
ligence cases and has been a member of the 
legal profession since 1914. He served with the 
United States forces in the World War and, 
after the Armistice, joined the London Guaran- 
tee and Accident -Company as claims investi- 
gator, later becoming field superintendent and 
then trial attorney. In 1926 he went with the 
legal department of the Metropolitan Casualty 
and from that company goes to the Glens Falls 
Indemnity. 

x ok x 

HE Hartford Accident and Indemnity 

Company gave a dinner and entertainment 
at the Hotel Robert Treat in Newark last night 
to celebrate the opening of a branch office at 
26 Clinton street in that city. The new office 
will be fully equipped in every way and is fea- 
turing a twenty-four-hour night and day claim 
service to automobile policyholders in the coun- 
ties of Passaic, Essex, Union and Hudson. The 
casualty department of the new Hartford Ac- 
cident branch office will be in charge of J. C. 
Eastmead with Wililam W. Tewell as assistant ; 
the fidelity and surety department will have 
Robert L. Brandegee in ‘charge with W. A. 
Van Valkenburg as assistant; the agency de- 
partment will be in charge of Walford J. P. 
Beel, Jr.; production of city business is under 
the direction of Arthur B. Schuman, and the 
claim department is headed by Reginald V. 


Spell. re 


HE National Surety Company, New York, 
is opening a new branch office in the Whit- 
ney Central Building, New Orleans, to have 
supervision over the entire State of Louisiana 
and to be under the direction of James J. De- 
vine. The company is also establishing a branch 
office in Nashville with John J. Brady as man- 
ager, though W. P. Rutland & Co., who have 
represented the company as general agents there 
for over twenty-five years, will continue in that 
capacity. Janvier & Co., who were appointed 
New Orleans general agents for the company 
in 1914, will remain as such in that city and 
the new branch there will act not only as a’ de- 
velopment office, but as a service office for the 
whole of Louisiana. 
eee ae 
OBERT T. LUCE, superintendent of 
claims at Chicago for the Metropolitan 
Casualty Insurance Company of New York, 
was elected vice-president of the Chicago Cas- 
ualty Adjusters Association at the annual elec- 
tion held on Tuesday, November 22. 


4 





“SMOKE” 











NE of the finest pieces of insurance litera- 

ture that has come my way in years js 
a modest pamphlet of fifty-eight pages entitled 
“Banishing Insecurity” from the pen of Harry 
Chase Brearley, head of the Brearley Service 
Organization. I say this while mindful of the 
fact that if all the insurance literature which 
comes my way were laid end to end it would— 
well, who wants to lay end to end all the insur- 
ance literature that comes my way, anyhow? 


* * * 


F you think from the above that Mr. Brearley 

has produced one of those scholarly dis- 
quisitions that dignify the pages of the Jour- 
nal of the Institute of Actuaries, or yet again 
a Garcian Message for fieldmen, you are on 
the wrong track. “Banishing Insecurity” is 
neither an actuarial lullaby nor an outpouring 
of inspirational blahh. It is a great story told, 
as all great stories are told, with the utmost 
simplicity. In fact, this little booklet is writ- 
ten with such unpretentiousness and quiet taste 
that if your mind is attuned to the bombastic 
broadsides gotten out by publicity men with a 
view to “selling” the idea of insurance to the 
public, you are liable, at first blush, to dismiss 
“Banishing Insecurity” as insignificant. On 
second thought, you will appreciate its im- 
portance. 

* * x 


A* I read the book I tried to put myself in 
the frame of mind of that mythical “man 
in the street” to whom, I presume, the appeal 
of the book is directed. Assuming that my 
knowledge of insurance was ,confined to a 
vague comprehension of a scheme by which the 
possibility of unforeseen, unfortunate occur- 
rences is provided for by the periodic expendi- 
ture of moderate sums of money, this book, in 
the course of about twenty minutes, provided 
me with a liberal education in one of the most 
interesting branches of modern science, if you 
will allow me to refer to economics in that 
category. For Mr. Brearley understands that 
no subject is properly presented without due ac- 
count of its historical origins and an explana- 
tion of its place in the interdependence of 
humanity. You see, I have already become in- 
volved in my effort to describe the lucidity of 
Mr. Brearley’s essay. You had better find out 
for yourself, and then pass it along to your 
clients. 


* * * 


NCIDENTALLY, the word “insecurity” 

seems to me to be an excellent key word 
for advertising insurance. It strikes a more 
subtle note than the “scare copy” which causes 
a reaction in the reader of hostility more than 
anything else. ‘Insecurity’? makes the pleasant 
picture of its antonym, “security”’—pease and 
plenty. - 





Deceml 


———— 
— 


TH 


Tue Si 
journal di 
trustworth; 
price for 
Four Doll. 
eign count 


TH 
13. 


Charles H 
Robert W. 


Sholto D. 
Assis 
Robert \ 
Cullen, St 
Editor; 
Telep 


Insurance | 

Sole Sell 
of Charles 
Copyright, 


VoL. CXI) 





F( 

CO 

CI 

fire insu 
the Firs 
in Chice 
subject : 
able infc 
rather r 
In the fi 
generall; 
heavy de 
opportur 
surance | 
The con 
insurance 
five timt 
a’ real ¢ 
doubt, a 
careful 1 
mation 
be concl 
lands ar 
insuranc 
created. 
The re 
business, 
experien 
the Glot 
Compam 
and the 
named o 
their bus 
last wro 
and Wa: 
and igié 
While n 
the repo 
income ¢ 








era- 
S is 
tled 
ry 
vice 
the 
lich 
Alesis 
sur- 
w? 


11Ss 


On 


int 





December I, 1927 


THE -SPECTATOR 


Editorial 





—— 





THE SPECTATOR 


Tue Spectator, established in 1868, is a weekly 
journal devoted to promoting the best interests of 
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FOREST FIRE INSURANCE 

COMMITTEE of the United States 

Chamber of Commerce on forest 
fire insurance recently made a report to 
the First National Forestry Conference 
in Chicago. This report went into the 
subject in detail as far as present avail- 
able information would allow, and some 
rather remarkable findings were made. 
In the first place it has been more or less 
generally assumed that there would be a 
heavy demand for such insurance if an 
opportunity were offered by the fire in- 
surance companies to take such coverage. 
The committee, which included five fire 
insurance men (stock and mutual), and 
five timber representatives, reported that 
a real demand was a matter of some 
doubt, and could only be determined by 
careful investigation. From such infor- 
mation as was presented, it might easily 
be concluded that the owners of timber 
lands are not overly anxious to buy fire 
insurance, and that a demand must be 
created. 

The report reviewed the history of the 
business, which is very meagre. What 
experience there has been is limited to 
the Globe and Rutgers Fire Insurance 
Company, the Home Insurance Company, 
and the Phoenix of London. The first 
named organizations have done most of 
their business in New England, while the 
last wrote a small amount in Oregon 
and Washington between the years 1916 
and 1918, discontinuing in the latter year. 
While no heavy losses were experienced, 
the report states that the entirespremium 
income of the Home could easily be wiped 


out in a single year. The report, how- 
ever, makes the following commendatory 
observation concerning the attitude of the 
insurance companies : 


The history of fire insurance in America 
shows conclusively that the insurance compa- 
nies are quick to respond to demands for new 
forms of insurance protection and coverage 
when they are assured that the demand is con- 
siderable in extent, that the risks offered may 
be properly covered by insurance and that the 
companies may obtain a sufficient volume and 
spread of business to conform with sound un- 
derwriting principles. With respect to forest 
fire insurance the demand has not been sufficient 
to date to warrant the expenses which would 
be involved in actively soliciting the business. 


This is possibly explained by the fact that it 
is only at the present time that we are begin- 
inng to enter the period of economic develop- 
ment wherein it is cheaper to grow timber for- 
production than it is to cut that which is stand- 
ing. It is admitted that the two main problems 
to be considered in connection with reforesta- 
tion are taxes and fires. This committee is not 
concerned with taxation, but with the subject 
of fires. Forest fire insurance, if available to 
those who practice reforestation, would serve 
the double benefit of protecting the outlay of 
capital involved and of assisting in bringing 
about the adoption of better fire protective 
methods because of their influence upon insur- 
ance rates. In other words, the owner would 
realize it would be to his financial advantage 
to provide adequate fire protection and thus 
there should be a tendency towards further re- 
duction of forest fire losses. 

Another advantage of forest fire insurance in 
connection with the economic phases of re- 
forestation is the fact that it would facilitate 
the granting of bank loans for growing timber. 
Insurance is the keystone of America’s credit 
structure in practically every field of endeavor 
and therefore if credit is to be extended to 
timber land owners it is only logical to presume 
that the banks of the country will desire the 
security which arises from complete insurance 
protection. 

On account of the length of time required to 
grow forests, in the case of an individual owner 
rather than a corporation the proceeds will of 
necessity accrue to heirs instead of to the owner 
himself. At the death of the owner, the sole 
inheritance or a large part of it may consist 
of a growing forest. Over a period of years 
there is always the constant threat of fire de- 
struction, with the result that should a fire occur 
the heir will get little or nothing. Forest fire 
insurance would protect such inheritances. 


The committee’s four important recom- 
mendations, carefully explained in the 
report, are as follows: 

Immediate steps should be taken to sound 
out the thought of representative timber land 
owners, such as those assembled at this Con- 


ference, to determine their opinion as to the 
efficacy of forest fire insurance and also to as- 
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_tion. 


certain whether they would be interested in pro- 
tecting their holdings by fire insurance if the 
coverage is placed on a mutually satisfactory 
basis. 

It is in the interest of both the fire insurance 
companies and the timber land owners to have 
a thorough investigation made of essential fac- 
tors involved in forest fire insurance in order 
that equitable rates may be promulgated on a 
basis which will be as scientific as pessible in 
the light of present information and knowledge. 

In the interest of economy and from the 
standpoint of practicability the extent of any 
investigation of factors affecting forest fire 
insurance should be limited for the present to 
those sections of the United States in which 
there is apparent willingness on the part of a 
substantial proportion of timber land owners to 
carry fire insurance on their forests and, in mak- 
ing an investization, the experience available to 
date should be used to the fullest degree. 

Where there is a favorable demand for forest 
fire insurance, it is suggested that the interested 
insurance companies collectively make a pre- 
liminary investigation upon manifestation of 
such demand and confer with associations of 
forest owners located in sections from which 
the demand arises in order that insurance pro- 
tection may be made available as quickly as 
possible if the terms are satisfactory to both 
sides. 

Should it be decided by the two groups, how- 
ever, that further investigation is desirable, the 
latter should be conducted under private aus- 
pices and financed by interested associations, 
each contributing on a pro rata basis. 


On the whole, the report places the fire 
insurance companies in an excellent posi- 
tion. They have evinced a willingness to 
take the risk in a class of business where 
it might involve tremendous losses, with 
almost no experience to guide them. 
Furthermore, they have shown interest in 
a matter which has a public as well as 
a private interest. The public is vastly 
interested in forest conservation and the 
placing of fire insurance upon the private 
forest lands of the country would, un- 
doubtedly, have a tendency in that direc- 
It is to be hoped that the statutes 
suggested will be be carried forward. 





Opens Buffalo Office 

The Canada Life Assurance Company, of 
Toronto, has announced the opening of an of- 
fice in Buffalo. James R. Brown will be the 
manager. Mr. Brown has been with the A¢tna 
Life for many years, recently having been man- 
ager of the company’s general agency at 34th 
street, New York. 

The Canada Life entered New York in 1926, 
and opened an office in. New York city under 
the management of H. W. Jones, who was also. 
formerly with the A¢tna Life. 
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Reliance Life’s New Dividends 

The Reliance Life Insurance Company of 
Pittsburgh, Penna., announces its new dividend 
scale from which extracts are printed below. 
The 1928 scale shows an increase in the rate of 
dividends and is the fifth successive increase in 
dividends to policyholders which this progres- 
sive company has made since 1923: 


ORDINARY LIFE 





Year Policy , Age at Issue 
WasIssued 25 30 35 40 45 50 55 # 60 
' Premium 20.13 22.92 26.55 31.33 37.80 46.65 58.84 75.77 
, re 5.38 6.06 6.88 7.84 8.97 10.30 11.87 13.87 
109 5. ‘ 6.69 7.63 8.75 10.06 11.62 13.60 
; 6.51 7.42 8.52 9.81 11.37 13.33 
Y 6.32 7.21 8.29 9.57 11.12 13.05 
ot 4.84 5.42 6.14 7.00 8.06 9.32 10.86 12.77 
., aS 4.72 5.27 5.96 6.80 7.83 9.07 10.59 12.49 
>a 4.60 5.12 5.79 6.59 7.60 8.81 10.32 12.20 
, ee 4.48 4.98 5.62 6.39 7.37 8.56 10.04 11.91 
ee 4.37 4.84 5.45 6.20 7.14 8.30 9.76 11.61 
. See 4.26 4.71 5.29 6.00 6.92 8.04 9.47 11.30 
ee 4.15 4.58 5.13 5.81 6.69 7.78 9.19 10.99 
eae 4.05 4.46 4.98 5.63 6.47 7.53 8.90 10.67 
ar 3.95 4.33 4.83 5.44 6.25 7.28 8.61 10.35 
_ Ser 85 4.21 4.68 5.26 6.04 7.03 8.32 10.02 
_. See 3.76 4.10 4.54 5.09 5.82 6.78 8.02 9.69 
__ See 3.67 3.99 4.40 4.92 5.62 6.53 7.73 9.35 
_.. ea 3.58 3.88 4.27 4.75 5.42 6.28 7.44 9.01 
_. See 50 3.78 4.14 4.59 5.22 6.04 7.15 8.67 
_ SAE 42 3.68 4.01 4.44 5.02 5.80 6.87 8.33 
IR 3.34 3.58 3.89 4.29 4.83 5.57 6.58 7.99 
20-PAYMENT LIFE 
Year Policy Age at Issue 
Was Issued 25 30 35 40 45 50 55 60 
Premium 29.24 32.13 35.71 40.20 46.04 53.83 64.52 79.61 
ae 8.18 8.92 9.78 10.76 11.87 13.13 14.62 16.44 
, Se 7.85 8.56 9.38 10.32 11.39 12.60 14.03 15.76 
RR -54 8.21 9.00 9.90 10.93 12.11 13.49 15.16 
_ ee 7.24 7.87 8.63 9.49 10.49 11.63 12.99 14.61 
Le 6.95 7.55 8.27 9.10 10.07 11.18 12.51 14.12 
Ree 6.67 7.24 7.93 8.73 9.67 10.75 12.06 13.65 
|. BPS 6.40 6.94 7.60 8.37 9.27 10.33 11.63 13.21 
_ ee 6.14 6.65 7.28 8.01 8.89 9.93 11.21 12.79 
_ Yee 5.89 6.37 6.97 7.67 8.52 9.53 10.80 12.38 
_ ee 5.65 6.11 6.67 7.35 8.17 9.15 10.40 11.98 
og Ee 5.42 5.85 6.38 7.03 7.82 8.78 10.01 11.58 
ae 5.20 5.60 6.11 6.72 7.48 8.42 9.62 11.19 
4.99 5.37 5.84 6.42 7.15 8.06 9.25 10.80 
., eee 4.78 5.14 5.58 6.13 6.84 7.71 8.88 10.41 
ae 4.59 4.92 5.33 5.86 6.53 7.37 8.51 10.03 
., Se 40 4.70 5.10 5.59 6.22 7.04 8.15 9.64 
ae 4.21 4.50 4.87 5.33 5.93 6.72 7.79 9.26 
_. aes 4.04 4.30 4.64 5.07 5.65 6.40 7.44 8.88 
Ses 3.87 4.11 4.43 4.83 5.37 6.09 7.10 8.50 
aes 3.71 3.938 4.22 4.60 5.10 5.79 6.76 8.12 
’ 20-YEAR ENDOWMEN 
Year Policy Age at Issue 
WasIssued 25 30 35 40 45 50 55 60 
Premium 48.68 49.46 50.62 52.46 55.49 60.54 68.77 81.90 
__.. Sere 14.89 15.00 15.15 15.37 15.70 16.21 16.98 18.15 
 . aes 14.17 14.28 14.42 14.63 14.94 15.42 16.15 17.24 
eae 13.48 13.59 13.73 13.93 14.23 14.70 15.40 16.45 
_. SA 12.83 12.93 13.07 13.27 13.57 14.03 14.72 15.77 
|) Se 12.20 12.30 12.43 12.64 12.94 13.40 14.09 15.15 
See 11.59 11.69 11.83 12.04 12.34 12.81 13.51 14.58 
| ee 11.02 11.11 11.25 11.46 11.77 12.24 12.96 14.06 
ER 5s args x6 10.46 10.56 10.70 10.91 11.22 11.71 12.45 13.57 
aes 9.93 10.03 10.17 10.38 10.70 11.19 11.95 13.10 
, aS 9.42 9.52 9.66 9.88 10.20 10.70 11.47 12.65 
BORE 8.94 9.03 9.17 9.39 9.72 10.23 11.00 12.21 
| See 8.47 8.57 8.71 8.92 9.25 9.77 10.56 11.77 
EE 8.02 8.12 8.26 8.47 8.81 9.33 10.12 11.35 
. eae 7.59 7.69 7.83 8.04 8.38 8.90 9.70 10.93 
_. ee 7.18 7.27 7.41 7.63 7.96 8.48 9.28 10.52 
. 6.78 6.88 7.01 7.23 7.56 8.08 8.87 10.11 
ee 6. 6.50 6.63 6.84 7.17 7.68 8.47 9.70 
DE s vlan we 6.03 6.13 6.26 6.47 6.79 7.30 8.08 9.30 
eee 5.68 5.78 5.91 6.11 6.43 6.93 7.70 8.90 
_ ae 5.35 5.44 5.57 5.77 6.08 6.57 7.33 8.50 


Manual and Textbook on Life Insurance 
ss Trusts 

C. Alison Scully, vice-president and trust of- 
ficer of the National Bank of Commerce in New 
York, as author of the newly published volume 
on “Insurance Trusts” has made a much needed 
contribution to literature on the operation, legal 
aspects and methods of handling life insurance 
trusts. It comprehends within its pages an epi- 
tome of all that experience has taught, that ad- 
ministration has evolved and the information 
that is required by trust officers, life under- 
writers, lawyers and policyholders desiring to 
make provision for the disposal of their life 
insurance estates. 


Mr. Scully has demonstrated in this book 
an incisiveness and grasp of the technical, legal 
and administrative essentials which inhere in 
the creation and conduct of life insurance trusts 
which is not to be found in any other treatise 
on this subject. With life insurance trust busi- 
ness relatively in its infancy and many of those 
handling or interested in this form of trusts 
treading on unfamiliar ground, Mr. Scully’s 
book provides a manual and textbook which will 
be found well nigh indispensable. How com- 
prehensively and yet without waste of words 
or confusing technicality he has illuminated 
this new phase of life insurance and fiduciary 
service, is evidenced by a running account of 
chapter headings. 


Mr. Scully first deals with the funded and 
unfunded trusts, their distinctive and relative 
advantages; the mutual interests between insur- 
ance company and trustee; legal aspects, includ- 
ing validity and legislative determinations; 
practical requirements to be observed by lawyer 
and insurance underwriter after the trust agree- 
ment has been executed, and the effect of taxa- 
tion. Of particular value are specimen forms 
of insurance trusts, including the revocable 
form of unfunded trusts and of irrevocable 
funded insurance trusts. The book is attrac- 
tively and durably bound and sells at $3 per 
copy. The Spectator Company of New York 
are sole selling agents—Magazine of Trust 
Compames. 











SPEAKING OF GIFTS-- 


Here’s a suggestion which, followed out, would please 


not only the recipient but the giver as well. 


What greater gift could a wife and mother 
receive than proof of her absolute se- 
curity against want, whatever might 


happen to the family provider? 


A Prudential Life Insurance policy is 


ideal as such a safeguard. 


This Company’s Ordinary Agencies, 
located in all larger cities, offers 


an unexcelled service to brokers. 


The Prudential 
Insurance Company of America 
Epwarp D. DurFie.p, President 
Home Office, Newark, New Jersey 
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LIFE INSURANCE 








JOINS BANKERS NATIONAL 


Julio M. Steinacher Becomes Special 
Agency Supervisor of Jersey City 
Company 

Julio M. Steinacher, formerly engaged in 
general insurance in New York city, has been 
appointed the special agency supervisor of the 
Bankers National Life Insurance Company, 
Jersey City, New Jersey. 

His previous connections number the Metro- 
politan Life, with which he was a supervisor in 
the ordinary department with nation-wide as- 
signments, the Connecticut Mutual Life, for 
which he conducted the general agency of the 
State of New Jersey for several years, and the 
New York State Department of Labor, Bu- 
reau of Workmen’s Compensation, of which he 
served as a director from 1921 to 1923. 

Mr. Steinacher, while engaged in general in- 
surance, has specialized in business life insur- 
ance, such as group, corporation, partnership, 
income, old age pensions for employees, salary 
allotment and endowments for hospitals, 
churches and universities. 

The company announces that, in addition to 
New Jersey, it has been granted licenses to op- 
erate in the following States: Delaware, Mary- 
land, Maine, West Virginia and Vermont. A 
license has already been issued for the District 
of Columbia. 


Life Insurance Aggregates 
The following table exhibiting business car- 
ried by the old-line regular life insurance com- 
panies and by assessment life associations and 
fraternal orders in the United States, shows 
that assessment insurance is still an important 
factor in competition for life insurance and is 
not to be ignored by old-line managers and 
agents: 
Written In Force 
in 1926 Dec. 31, 1926 


60,031,334,698 


Old line (ordinary) 
14,187,164,765 


i ..-11,044,741,923 
Old line (industrial) ... 


4,047,910,627 








Old line (group)....... 1,367,879,181 5,425,987,646 
Total old line........ 16,460,531,731 79,644,487,109 
Stipulated premium .... 973,000 10,368,478 
Assesment life ........ 137,147,109 733,627,247 
PUMCNSE Boos ck cee sce s 1,033,285,460  9,834,696,743 
Total assesment and 
TRRURSRRE 6s hoes es 1,171,405,569 10,578,692,468 
PORTEGMAY. eidecc cheese 17,631,937,300 90,223,179,577 
| Hie % % 
Ratio of old line insur- 
_ance to aggregate... 93.36 88.28 
Ratio of assessment and 
fraternals to aggre- 
11.72 


Po eee 6.64 


Puritan Life Anniversary 
The Puritan Life Insurance Company, of 
Providence, R. I., celebrated its twentieth anni- 
versary during the month of November, it 
having issued its first policy November 12, 1927. 
Each agent has been asked to secure twenty 
special applications in recognition of the event. 





FEDERAL TAX REDUCTION 





House Ways and Means Committee 
Makes Decision Favoring Life 
Companies 





11% PER CENT IS NEW RATE 





Saving of $1,600,000 Estimated—Bill Will 
Carry Provision Making Reduction 
Applicable to 1927 Income 

Wasurncton, D. C., Nov. 28.—Life insur- 
ance companies operating in the United States 
will be saved approximately $1,600,000 on in- 
come taxes for the current year, as a result of 
the decision by the House ways and means com- 
mittee today to apply to such companies the re- 
duction to 11% per cent, which will be made 
for corporate income tax in the proposed new 
revenue bill. 

The decision of the committee followed the 
receipt of telegrams from life insurance com- 
pany officials urging that their industry be 
given the benefit of any reduction in tax rates 
which might be applied to other corporations. 

The present rate on life insurance income is 
12% per cent, under the present law, for both 
domestic and foreign companies, for the for- 
mer on their entire net income and for the lat- 
ter on their net income from sources within 
the United States. Removal of the capital stock 
tax and increase tov13% per cent in the rate of 
tax on other corporations, under the 1926 law, 
was not made effective, with respect to the in- 
crease in rate, against insurance. 

Statistics before the committee showed that 
life companies in the last fiscal year paid $20,- 
000,000 in taxes, the one per cent reduction 
proposed in the rate, therefore, reducing the 
revenues of the treasury from this source by 
$1,600,000. Furthermore, it will be provided in 
the bill that the changes in rates of income tax 
shall be applicable to 1927 income, on which 
taxes are to be paid next year, which means 
that the life companies will make that saving 
for the current year. 

Insurance companies with incomes not exceed- 
ing $25,000 also will be given an increase to 
$3000 in the exemption. The present exemp- 
tion is $2000. This privilege is to be given all 
corporations. 

The bill is to be ready for introduction in the 
House of Representatives some time next week, 
it is understood. 


C. H. Baumbach Dead 
Charles H. Baumbach, superintendent at Erie, 
Penna., for the Prudential Insurance Company 
of America, died at his home there on No- 
vember 17. Mr. Baumbach had been connected 
with the company for the past thirty-six years 
and had many friends in the business. 
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PROGRAM OF LIFE COUNSEL 
Association Will Meet at Hotel Astor 
December 6 and 7 
The annual meeting of the Association of 
Life Insurance Counsel will be held at the 
Hotel Astor, New York city, on Tuesday and 
Wednesday, December 6 and 7. The first ses- 
sion will convene promptly at two o'clock on 
the afternoon of Tuesday, December 6, Papers 
will be read by the following members on the 

subjects indicated: 


Fred H. Aldrich, general counsel, American 
Life Insurance Company, “Improper Use of 
Term ‘Forfeiture’ in Life Insurance.” 

F. Eldred Boland, counsel, Pacific Coast head 
office, Metropolitan Life Insurance Company, 
“Some Constitutional Limitations Upon the 


State’s Power to Regulate Life Insurance 
Agents.” 
William Marshall Bullitt, “Accidental 
Means.” 


Berkeley Cox, attorney, Aitna Life Insurance 
Company, “Reinstatement—A Separate Con- 
tract.” 

Thomas B. Gay, of counsel, Atlantic Life 
Insurance Company, “Should a Court of Equity: 
Retain Jurisdiction of a Suit Instituted After 
the Insured’s Death, and Within the Contestable: 
Period to Cancel a Policy Obtained on the 
Grounds of Fraudulent Procurement, Wheére 
the Beneficiary Brings a Common Law Action 
on the Policy Against the Company Before 
Expiration of the Contestable Period in Time 
to Permit Proper Defense Therein by the 
Company ?” 

Andrew E. Tuck, assistant secretary, Equi- 
table Life Assurance Society, “The Maturing 
of Liability Under the Disability Provision in 
Life Insurance Contracts.” 

Robert M. Work, secretary and general at- 
torney, Illinois Bankers Life Association, “Re- 
instatement Applications—Should Copy Be Fur- 
nished the Insured?” 


In addition to the foregoing papers by mem- 
bers, Honorable Orwell E. Sharpe, Superin- 
tendent of the Department of Insurance of the 
Province of Quebec, Canada, will, by invitation, 
present a paper on “The Law of Life Insurance 
Contracts in Quebec.” 





Heads Indianapolis Actuarial Society 

INDIANAPOLIS, IND., November 26.—Frank L. 
Davis of the firm of Haight, Davis & Haight, 
Inc., has been elected president of the Actu- 
arial Society of Indianapolis, and Walter Huell 
of the Indianapolis Life Insurance Company, 
has been elected vice-president for the coming 
year. Other officers are: H. G. Woolburg 
of the Reserve, Loan. Life Insurance Company, 
secretary-treasurer ; Harold G. Walton, actuary 
of the Indiana Insurance Department, chairman 
of the program committee, and Miss Gertrude 
Pardieck of the State Life Insurance Company, 
chairman of the membership committee. 

“Standardized Reinsurance” was the subject 
discussed at the last meeting by Robert B. 
Sturtevant, assistant secretary of the American 
Central Life Insurance Company. 
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Provident Lowers Net Cost 

The Provident Mutual announces a new 
dividend scale effective January 1, 1928, sub- 
stantially reducing the net cost under its poli- 
cies. A favorable mortality experience and 
savings in expenses have contributed largely 
toward making the new scale possible. 

The following table shows on a $10,000 basis 
the net cost and the savings compared with the 
old scale, for the first and fifth years and the 
total for ten years under certain plans and ages: 

ORDINARY LIFE 
Total Net 


First Year ‘Fifth Year Cost for 
Age Net Cost Saving Net Cost Saving 10 Years Saving 


20 $117.60 $9.30 $114.40 $9.30 $1,134.30 $97.00 
25 135.60 9.60 130.00 11.20 1,292.90 111.80 
30 156.70 12.10 151.10 12.60 1,505.20 122.30 
35 185.80 13.30 180.80 11.90 1,804.50 115.00 
40 227.60 12.00 222.20 10.30 2,211.50 97.10 
45 284.20 10.50 276.10 7.70 2,737.90 77.10 
50 359.20 8.10 345.60 5.80 3,432.90 52.80 


55 458.40 5.40 439.70 2.6 4,371.90 23.60 
60 591.50 2.60 569.90 * 5,677.30 4.60 
65 780.10 * 757.00 * 7,562.90 * 
20-PAYMENT LIFE 
Total Net 
First Year Fifth Year Cost for 


Age Net Cost Saving Net Cost Saving 10 Years Saving 


20 $194.70 $9.30 $189.10 $8.90 $1,877.10 $91.90 
25 214.80 9.50 206.80 10.70 2,057. : 

30 236.80 12.00 228.80 12.00 2,278.90 115.70 
35 265.70 13.20 258.50 11.30 2,576.90 109.10 
40 304.90 11.90 297.40 9.80 2,959.90 92.30 
45 355.80 10.30 345.90 7.30 3,433.60 73.60 


: 406.60 50 , ; 
55 507.10 5.30 487.80 2.60 4,855.40 23.30 


60 624.00 2.60 602.40 * 6,005.60 4.60 
65 795.40 * 772.60 * 7,721.90 
20-YEAR ENDOWMENT 
Total Net 
First Year Fifth Year Cost for 


Age Net Cost Saving Net Cost Saving 10 Years Saving 


20 $388.40 $9.10 $376.50 $7.90 $3,741.60 $79.40 
25 391.70 9.40 378.40 9.60 3,764.20 

30 394.60 11.80 382.10 10.90 3,803.90 103.00 
35 401.30 13.00 390.30 10.50 3,887.90 99.40 
40 416.00 11.90 405.50 9.10 4,036.10 85.70 
45 441.40 10.20 429.20 7.00 4,265.70 69.40 
50 481.70 7.90 465.50 5.30 4,632.70 48.60 
55 544.60 5.40 525.00 2.50 5,228.90 22.80 





* No change. 


John Hancock Passes $900,000 Debit 

The John Hancock Mutual Life announces 
that the goal of $900,000 weekly premium debit, 
set for 1927 at the beginning of the year by 
President Crocker, was passed during the week 
ended November 14. 

This achievement is the subject of a con- 
gratulatory letter from President Crocker to 
the field, and is especially noteworthy in view 
of the substantial increases also made by the 
company in 1926 in the writing of ordinary 
insurance. 


Collecting Rare Volumes 
(Concluded from page 3) 
can banking. Thus this collection and the 
business school library (beyond all comparison 
the greatest of its kind in the world) will be 
of reciprocal benefit to each other, which means 
to those who consult them! 

This arrangement has many advantages be- 
yond the physical housing of the property of 
the Society. One of the most important of 
these is that the contract includes the services 
of an expert library staff, trained in the special 
technique required to make the collection of 
the Society available for study and research. 

Another is that the Society does not have 
to duplicate standard books, statistical series, 
magazines, etc., already in the possession of 
the Baker library. 





GET ACQUAINTED WITH YOUR LIFE 
INSURANCE 
Learn How to Value Your Policies and 
Estimate Your Needs for Additional 
Insurance 

In a new leaflet entitled “Get Acquainted 
With Your Life Insurance,” William T. Nash, 
the educational writer, gives to the lay reader 
the clearest exposition of the terms of those 
forms of life insurance policies which are most 
popular and in most general use. Mr. Nash 
has become nationally famous for his writings 
on life insurance educational subjects. This 
latest production is fully up to the high stand- 
ard of his previous work. 

The new leaflet is unique in that it is equally 
valuable for use both in prospecting and con- 
servation work. It is designed to explain the 
life insurance policy and coincidentally build up 
the readers’ faith in its value. Standard ordi- 
nary life policies are reviewed in very simple 
terms as are also the endowment policies. Mr. 
Nash is very careful to point out why different 
forms of policies carry different premium rates, 
as, for example, he explains that the payment 
of premiums on an ordinary life policy are 
lowest because they are payable for life while 
on a twenty-payment life policy all the pay- 
ments must be made in twenty instalments and 
are therefore correspondingly higher. Sur- 
render and loan values are carefully inter- 
preted, not with a view to showing the policy- 
holder how to exercise his rights in such mat- 
ters, but rather in order to show that life in- 
surance policies are carefully devised to safe- 
guard every interest of the policyholder and 
beneficiary. 

In conclusion the leaflet points out that the’ 
reader should consult his agent about his life 
insurance. It advises the reader not to delay 
in obtaining life insurance and it goes further 
by giving simple and extraordinarily forceful 
reasons for not doing so. 

The leaflet is cleverly calculated to break 
down prejudice against life insurance either of 
major or minor character. As such its value 
as literature for obtaining prospects is par 
excellence. 

For conservation purposes it is much more 
effective than an appeal “to read your policy” 
because it not only explains standard policy 
conditions but in addition sets forth the most 
forceful reasons for increasing the amount 
already held. 

Mr. Nash is an exceptional writer in that 
he is able to express himself in such a manner 
that every word is a vital and necessary part 
of his argument. It need not be said that this 
ability makes his writings unusually forceful. 
In the leaflet “Get Acquainted With Your Life 
Insurance,” Mr. Nash is at his best. He is 
brief, forceful and clever. 

“Get Acquainted With Your Life Insurance,” 
published by The Spectator Company, can be 
obtained at the following schedule of prices: 
Per copy, 15 cents; 50 copies, $4; 100 copies, 
$7; 500 copies, $28; 1000 copies, $45; 5000 
copies, $180; 10,000 copies, $335. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 

















The Bulletin 


MONDAY MORNING! 


q For over 35 years, Monday has been Bul- 
letin Day among, Nylic Agents every- 
where, the mailing of the Bulletin being 
timed to reach every agent from Maine 
to California, from Canada to the Gulf 


of Mexico, on Monday morning. 


I A punctual s‘art for the week means so 

much! A fresh, constructive idea, or an 
old one in a new dress, helps to begin 
Monday’s work promptly, and to carry on 
through another six-days with energy and 
enthusiasm. 


¢ Every Monday morning Nylic Home Of- 

fice renews its contact with the agent 
through the Bulletin, which carries some 
helpful message derived from practical 
experience, forcefully and attractively ex- 
pressed: 


A Word of Inspiration. 








A Plan of Systematic Work. 

A Sound Life Insurance Thought. 

A Story of Life Insurance Service. 
An Effective, Usable Sales Suggestion. 
A Record of Some Fellow - Agent's 


Success. 


The cumulative effect of these weekly 

gq Messages from Nylic Officers, who “talk 
the same language’ as the agent, is stimu- 
lating to the individual and to the collec- 
tive body of agents. 


The Bulletin has become an institution. 
Life-insurance-wise it is, for Nylic men, 
what his daily paper is to the business 
man: he “couldn’t begin the day right 
without it.” 





“Is it any wonder that, measured by 
usual standards, Nylic agents are 
industrious, persistent, satisfied 








and happy?” 





New Home Office Building now being 
erected on the site’ of the famous 
old Madison Square Garden 











NEW YORK LIFE INSURANCE 
COMPANY 


346 Broadway, New York 
Darwin P. Kingsley, President 
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THE HOME LIFE 
A COMPANY OF OPPORTUNITIES 












In a recent letter to the Agency Force Ethel- 
bert Ide Low, President of this Company, said: 


“I am ambitious that this Company 
shall not only give to its policyholders 
the ultimate in life insurance service, 
but that it shall be a good Company 
to work for. I want it to offer to the 
men and women associated with it the 
widest scope for the exercise and de- 
velopment of their abilities and the 
opportunity to go just as far as those 
abilities and their ambition will carry 
them.” 


On agency matters address 


JAMES A. FULTON 
Supt. of Agents 


HOME LIFE INSURANCE COMPANY 
256 Broadway, New York 




















Lincoln Life Building 





Coincident With the Attainment of Over 
One Half Billion Insurance in Force 


The St. Louis Office of 


THE LINCOLN NATIONAL 
LIFE 


announces that its requirement of space has increased 
to such an extent that its removal was necessary on 
November 1, 1927, to larger quarters at Suite 923 
Planters Building, St. Louis. 

Success such as The Lincoln National Life has had 
in St. Louis does not come out of thin air; nor does 
it come through accident, nor luck. For every com- 
parable success in no matter what activity, definite, 
concrete, understandable reasons can be given. 

The new Lincoln National Life offices in the Plant- 
ers Building are fitted to receive visitors properly 
and we are prepared to show some of the very de- 
finite and concrete reasons why The Lincoln National 
Life stands where it does today. 


Communicate with 


JAMES P. SULLIVAN, GENERAL AGENT 
The St. Louis General Agency 


THE LINCOLN NATIONAL LIFE INSURANCE CO. 
“Its Name Indicates Its Character’ 
Fort Wayne, Indiana 























THE INSURANCE PROGRAM 
IS NEVER COMPLETED 





T can never be, because the policyholders’ 

circumstances are always changing. By 
the time the program has been arranged and 
the insurance has been in force for a few 
months, the protection seems totally inade- 
quate. 


The Life Insurance Trust is an excellent 
method to use in proposing a revision and an 
enlargement of the insurance program. It is 
a new and vivid presentation of the whole sub- 
ject of life insurance. How it may be used 
to advantage is described in our booklet, “The 
Insurance Trust and Its Value to Life Un- 
derwriters,” sent on request. 


National Bank of Commerce 
in New York 


TRUST DEPARTMENT 


























DOES A COMPANY 


1st —Writing Standard Life Insurance 
2nd—Writing Substandard Life Insurance 
3rd—Writing Group Life Insurance 
4th—Writing Wholesale Life Insurance 
5th—Writing Juvenile Life Insurance 
6th—Circularizing your Prospects 
7th—Giving quick service in issuing poli- 
cies 
8th—With age limits one day old to sixty- 
five 
9th—That is the Largest Life Insurance 
Company in America for its age 
10th—That is officered by men that know 
your problems and help you solve 
them 


MEAN ANYTHING TO YOU? 


If so, write to 
CHARLES E. WARD, Agency Manager 


SHENANDOAH LIFE INSURANCE CO. 


Roanoke, Virginia 


R. H. ANGELL, President 


W. L. ANDREWS E. LEE TRINKLE 
Sec’y & Treas. Active Vice-Pres. 


Former Governor of Virginia 
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UNION TRUST COMPANY RADIOS 
BUSINESS TALKS 
Detroit Bank Will Broadcast Four Ad- 
dresses Each Month 

The Union Trust Company of Detroit, Mich., 
has arranged to broadcast four addresses on 
business fundamentals each month over Sta- 
tion WJR. There will be one address a month 
by a representative life insurance manager, one 
by a representative attorney, one by a repre- 
sentative of the Detroit Real Estate Board, 
and one by a representative of the bank and 
trust company group. 

The Detroit Life Underwriters Association 
selected J. M. Rhodes, manager in Michigan for 
the North American Life Assurance Company, 
of Detroit, to make the first address by a life 
insurance manager. A short excerpt from Mr. 
Rhodes’ speech follows: 


While we all know how much insurance we 
should carry on our property, sometimes it is 
difficult to determine our own life value and 
the amount of insurance we should carry to 
protect our family against its loss. 

Two very definite rules may be formulated 
for appraising the value of life: 

First, a life is worth as much as the value 
of property producing a like income. 

Second, a life is worth as much as its aver- 
age annual income, multiplied by the number 
of years it may reasonably be expected to pro- 
duce it. 

Another rule may be added. In substance, 
this rule indicates that, having determined the 
life value, the percentage of that value enjoyed 
by the family represents the amount of insur- 
ance to be carried. 

Now, why is it important to know what your 
life value is and how much insurance you 
should carry to cover it? Why is it impor- 
tant to know what your house value or your 
car value is and how much insurance you 
should carry to cover them? 

Why? Because a knowledge of these things 
is absolutely necessary to the intelligent han- 
dling of your business and the protection of 
your interests. 


SON SUCCEEDS FATHER 
Tracy Acosta, Jr., Becomes Florida General 
Agent of Penn Mutual 

A change will be made December 1 in the 
agency representation of the Penn Mutual Life 
Insurance Company in Florida, when Tracy L. 
Acosta, Sr., will withdraw as general agent and 
be succeeded by his son, Tracy Acosta, Jr. Mr. 
Acosta, Sr., has been associated with the Penn 
Mutual for practically a third of a century, 
and is widely .known in Florida, being promi- 
nent both in business and in social circles. 

Mr. Acosta, Jr., was for some time con- 
spicuously successful as a representative of one 
of the leading bond houses of the country. He 
has admirably equipped himself for his new 
responsibilities, through actual field experience 
with the Jacksonville agency, and through 
courses of study at the home office of the Penn 
Mutual and in the life insurance school at Co- 
lumbia University, New York city. Mr. Acosta 
is a graduate of Yale, and is widely known 
among the younger business men of Florida. He 
is an exponent of the modern method of agency 
Organization and development, and the Penn 
Mutual confidently expects that its Florida busi- 
ness will make rapid progress under his direc- 
tion. 








unlimited production. 
rights. 





| Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 








GLOBE LIFE GETS BIG START 
Company Organized by Fraternal Opens 
With Big Business and Large Field 
Force 
OmaHua, NEs., November 26.—W. A. Fraser, 
president of the new Globe Life Insurance 
Company, which he has just organized to lo- 
cate in Omaha, has returned to Omaha from 
attending to some of the organization details in 
the East. He had with him $600,000 in insur- 
ance policies in the new company which he 
wrote among his friends in the East. Mr. 
Fraser is sovereign commander of the Wood- 
men of the World Life Insurance Association. 
The leading business men of Omaha were at 
the railway station as a committee to welcome 
Mr. Fraser back when he returned to Omaha. 

They prepared a banquet in his honor. 

Mr. Fraser announced that the $2,000,000 cap- 
ital is fully paid up and that the company has 
been licensed to do business in Nebraska, Dele- 
ware, Mississippi and Arkansas. “We already 
have fifty agents in these four States,” said 
Mr. Fraser, “and it will not be long until we 
will be doing business in every State in the 
Union, as we are immediately making applica- 
tion for licenses in Iowa, North Dakota, 
South Dakota, Minnesota and Kansas.” 


Penn Mutual Aids Flood Sufferers 

The Penn Mutual Life Insurance Company 
has telegraphed to its agents in the flood dis- 
trict, authorizing them to grant extensions of 
premium payments where needed. This ac- 
cords with the company’s action in the Missis- 
sippi flood disaster, the recent California earth- 
quake disaster, and following similar catas- 
trophes in other years. 


Actuarial Society to Meet in Philadelphia 

The Actuarial Society has accepted the in- 
vitation of the Philadelphia life companits to 
hold the semi-annual meeting in the fall of 
1928 in Philadelphia. The dates fixed are 
October 18 and 19, 1928. 


American Institute of Actuaries to Meet 
in Des Moines 

The annual meeting of the American Insti- 

tute of Actuaries will be held in Des Moines, 

Iowa, June 7 and 8, 1928. The sessions will be 
at the Hotel Fort Des Moines. 






II 


Prominent Patrons Number Praised 
I am in receipt of the Prominent Patrons of 
Life Insurance Number of THE SPECTATOR 
(containing about 13,000° names of large policy- 
holders) and it is pretty good advertising for 
Te A. Phelps, New Berlin, 





WE WANT LIVE WIRE 
INSURANCE MEN 


Highest commissions paid to 
those who can produce and organ- 
ize a territory. We give better 
and more protection for the same 
money than any other company; 
also better service to policy 
holders and agents. 


If you can produce, we need you 


INCOME 
GUARANTY COMPANY 


South Bend, Indiana 








The Verdict 


Your success as an underwriter de- 
pends upon the verdict brought in by the 
greatest jury in the world—the American 
public. For seventy-six years the Mas- 
sachusetts Mutual has been building up | 
a nation-wide reputation. Its friends 
are everywhere and are ever ready to 
testify to the efficient service that it 
always renders. There_is no better 
company to buy from and none better to 
represent in the Field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 


SPRINGFIELD, MASSACHUSETTS 


More than a Billion and a Half 
of Insurance in Force 
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De Goode 
Olde Mavs 


How often we hear it—the good old 
days. Good in our recollections chiefly 
because of the low cost of life’s essen- 
tials then as compared with the high 
cost of living today. 


Food, clothes, rent, fuel, transporta- 
tion, amusement, almost everything 
you can think of costs from two to 
five times what it did in the “good old 
days’’—everything except insurance. 


Of all the things necessary for our 
daily welfare, comfort and protection 
insurance is one of the few producing 
a better article at a lower price. As 
far as insurance is concerned the ‘‘good 
old days” are still here. How many of 
your clients realize this? 


Che CONTINENTAL 


INSURANCE COMPANY 
EIGHTY ACLIDEN LANE, NEW YORK, NX 


ERNEST STURM, Chairman of the Board 
‘PAUL L.HAID, President 


CASH CAPITAL“ TEN MILLION DOLLARS 


NEW YORK * CHICAGO * MONTREAL * SAN FRANCISCO 


“The Continental Commands Confidence” 
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FIRE INSURANCE 





CRITICIZES EXCESSIVE 
COMPETITION 





Howard P. Dunham Concerned Over 
Mounting Acquisition Costs 





CONNECTICUT INSURANCE DAY TALK 





Commissioner Discusses Insurance as In- 
strumentality of Social Service 

Sounding a warning against excessive com- 
petition, Colonel Howard P. Dunham, Connecti- 
cut Insurance Commissioner, declared yesterday 
at the annual observance of Insurance Day that 
“it will greatly benefit all concerned, as well as 
improve our system of insurance as an instru- 
mentality of public service, if both insurance 
executives and insurance agents cease trying to 
get business away from competitors and con- 
centrate attention on developing a knowledge 
and a desire for insurance in hitherto unpro- 
tected members of the general public.” 

The Connecticut department, he said, was 
concerned with methods of acquiring business 
which tend to increase the cost of insurance. 
Excessive competition for business he regarded 
as “generally bad policy commercially.” 


Discussing the human side of insurance, 
Commissioner Dunham described the various 
forms of insurance as instrumentalities of so- 
cial service. He said: 


It is the function of insurance, by widely dis- 
tributing the burden of risks, to protect the in- 
sured against unforeseeable disasters sufficient 
to cripple or perhaps entirely submerge him. 
From a purely economic point of view, he can 
well afford to pay his premium’ for security. 

The commodity which insurers offer for sale 
is freedom from worry. A great insurance 
company should be thought of as a direct cre- 
ator of widespread human happiness, through 
its sales of peace of mind, without which happi- 
ness is impossible. 

It is an essential condition of the peace of 
mind of the great body of the insured public 
that all shall feel absolutely protected against 
any failure of payment according to contract. It 


§ is a public calamity, if those who made sacri- 


fices for years to pay premiums are finally de- 
frauded of the protection they have paid for. 
Therefore, in every State of the Union, an ad- 
ministrative organization is provided to exer- 
cise public supervision over the conduct of the 
insurance business within that State. 

But even those companies which now 
feel toleration rather than affection for the 
more or less painful processes of State super- 
vision in its direct effects upon their business, 
may well approve of its thoroughness, as affect- 
ing the insurance interests generally. It would 
be impossible to estimate adequately the money 
value of the reputation of the State of Con- 
necticut for sound insurance. The failure of 


§ a single Connecticut insurance company could 


not but be detrimental in a greater or less degree 
to the interests of every other Connecticut in- 
surance company. In so far as by public super- 
Vision we are able to check in time ruinous 
tendencies in the conduct of the business of a 
single Connecticut corporation, we are contrib- 
uating to the welfare of every other insurance 
Company in the State. 


JOINS HARTFORD FIRE 
Laurence G. Sherman Is Connected With 
Advertising Department 

Laurence G. Sherman, for the past two years 
connected with the publicity department of the 
7Etna (Fire) Insurance Company, of Hart- 
ford, has joined the advertising department of 
the Hartford Fire Insurance Company. He 
assumes his new duties at once. 

Mr. Sherman entered the advertising busi- 
ness in 1919, having previously had considerable 
experience as a sales correspondent and as 
secretary to the works manager of the Colts 
Patent Firearms Manufacturing Company. He 
became secretary to M. C. Manternach, presi- 
dent of the Manternach Company, advertising 
agents, in 1919. In 1922 he joined the copy de- 
partment of the Graphic Arts Company, and a 
year later rejoined the Manternach Company, 
in its copy department. He later had five 
months’ experience in the Life Insurance Sales 
Research Bureau before joining the A<tna. 

Mr. Sherman has been a contributor to 
Printers’ Ink, and is now on an exclusive con- 
tributing basis with Advertising and Selling. 
He has an enviable reputation as a writer on 
business subjects, particularly insurance. 


e 


Hail Insurance in Canada 
(Concluded from page 3) 


Hail insurance business during a few years 
prior to 1921 was quite profitable. In 1921, 
when the financial depression set in, the loss 
ratio was 107.9 per cent. The following table 
gives the amount of hail insurance premiums 
received and losses paid, and loss ratios from 
1916 to 1927, both inclusive: 


Net Premiums Losses Loss 

Year Received Paid Ratio 
| ee $1,340,866 $1,570,033 109.7 
| ee 3,035,895 1,390,269 45.8 
i) eee 2,251,188 696,956 30.9 
i eae 2,712,776 1,798,926 66.3 
ee ee 5,800,026 2,371,270 40.9 
PEGE i 6 tsk cv 4,371,348 4,718,786 107.9 
re 4,402,427 1,635,347 37.1 
pL ree 5,322,643 5,119,327 96.1 
ee Se 3,687,167 2,004,957 54.3 
ee 5,397,594 2,267,399 39.4 
ee 4,803,004 3,185,047 66.3 
REE cin one ese 6,370,000 6,875,000 107.9 


* Previous to 1921, returns were on a cash basis, 
and for 1921 and subsequently returns were on a 
written basis. 


Changes in 4Atna Western Department 

Cuicaco, Itt., Nov. 29.—W. N. Achenbach, 
Western manager of the AZtna Fire, has an- 
nounced the following changes: J. H. Corbett, 
appointed special agent of the inland marine 
department, with headquarters in Chicago. He 
has been in the department for some time. C. 
R. Tobin, who has been special agent in Massa- 
chusetts has been transferred to Minnesota as 
assistant to State Agent W. J. Tippeary. He 
succeeds E. J. Lorenzen, who is returning to 
the Western offices. 
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SITUATION IN 
WASHINGTON 


Fire Companies Charged With Law 
Violation by Commissioner 








GENERAL AGENCY QUESTION UP 





Rule of Pacific Board of Prohibiting Gen- 
eral Agents from Writing Local 
Business Questioned 

Otympra, WasuH., November 25.—Unless 
they permit general agents to write local busi- 
ness 157 old line fire insurance companies in 
the State of Washington may lose their li- 
censes, according to a letter sent the companies 
by H. O. Fishback, Insurance Commissioner. 

Nearly every old line company operating in 
Washington is involved and should the Com- 
missioner’s threat be carried out none of these 
would be allowed to write new policies, although 
all would recognize and fulfill existing con- 
tracts. 

The letter is a culmination of a quarrel that 
started soon after the San Francisco earth- 
quake. It happens that Eastern fire insurance 
companies are represented in the Pacific North- 
west by general agents who reside in Califor- 
nia; there being not more than ten or twelve 
general agents in Washington. 

Member companies, under rule 9, promul- 
gated by the Board of Fire Underwriters, are 
not permitted to write local policies. Hansen 
& Rowland, Tacoma, recently became general 
agents for a New York company. The board 
of underwriters notified the New York com- 
pany that it must release Hansen & Rowland; 
or else lose its membership. 

This letter was sent on to Mr. Fishback and 
in his letter to the 157 companies of the Board 
of Underwriters the Commissioner charges 
them with having entered into a combination 
for restraint of trade, which is contrary to sec- 
tion 32 of the insurance code, enacted in 1911 
for the purpose of striking at the California 
general agents. The letters, which were ad- 
dressed to the home offices of the general com- 
panies, give them thirty days in which to re- 
nounce the rules of the board of underwriters. 

Figures show that a total of $807,000,000 in 
fire insurance was written in Washington for 
the year 1926. Washington has thirty-three 
non-board companies and forty-one mutual 


comanies. 


W. O. Lincoln to Address Newark Safety 
Council 

Walter O. Lincoln will address the Newark, 
N. J., Safety Council on December 5, his topic 
being “Fire Protection and Its Relation to Pub- 
lic Safety.” With C. C. Dominge, Mr. Lincoln 
is co-author of the book Fire Insurance Inspec- 
tion and Underwriting, published by The Spec- 
tator Company. 
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MECHANICS INSURANCE CO. OF PHILADELPHIA, PA. 
NATIONAL-BEN FRANKLIN FIRE INS. CO. OF PITTSBURGH, PA. 
SUPERIOR FIRE INSURANCE CO. OF PITTSBURGH, PA. 
CONCORDIA FIRE INSURANCE CO. OF MILWAUKEE, WIS. 
CAPITAL FIRE INSURANCE CO. OF CONCORD, N. H. 


Western Department Pacific Department 


H. A. CLARK, Manager HOME OFFICES: W. W. & E. G. POTTER, Managers 
844 Rush Street Newark, N. J. Philadelphia, Pa. 60 Sansome Street 
CHICAGO, ILL. Pittsburgh, Pa. Milwaukee, Wis. Concord, N. H. SAN FRANCISCO, CAL. 


LOYAL TO PRINCIPLE--TO LOYAL AGENTS, LOYAL 

















e 
Security Mutual Casualty Company 
BANISHING INSECURITY December Thirty-First, 1926 
( poe ag 
° Ey : Bonds and Stocks (Market Value)............. $7,465,665 .00 
History ‘ of Insurance from Earliest Day S, RGGI MORNE 0). cide rk sacar cristo erate dee noe es 30,000 .00 
the Circulation of Which Makes Fine Accrued Interest on - legge Ab Pe Megs Aye af rt moot - 
ee eos Cacis ig Bene ONd (IONE. fics se cic ces iviclemceas 99,25 
Insurance Institutional Advertising Premiums in Course of a Waki Satan Viet ware "399,390 .22 
Deposit with Workmen’s Compensation Board, 
a ee Province of Manitoba.............+seseeee. 2,444.91 
Insurance, the need of it, the recognition of that LIABILITIES $9,198,417 .93 
need by the public, and the growth of that recog- Net Special Reserve for all Liabilities.......... $5,894,895 .79 
nition, traced from early days down to today, are Caeeent eee * - Spe Gt Ae A uae ae 
so clearly and so interestingly set forth, that the Reserve for Taxes and Expenses............... 39,554. 
reader proceeds from cover to cover of this booklet Gane Refund declared (Not paid) topetped 
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sentence that would cause the reader to feel that an ‘si i a ik ng ie Siam ak 
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insurance, yet the story is so presented that he can- a ee 
not fail to be impressed with the value of insurance 
protection and the sales-resistance in every case is HENRY W. IVES & COMP ANY 
correspondingly broken down. 75 FULTON STREET NEW YORK 
UNDERWRITING MANAGERS 
This offers the highest type of insurance publicity FOR THE UNITED STATES 
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500 copies, $60; 1000 copies, $100; 5000 copies, Treat; or or Facultative mm = Sater ny General and 
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Fire Insurance 








HEADS ESSEX FIRE 
Fred J. Bock Made President of Newark 
Company 

Fred J. Bock has been made president of the 
Essex Fire Insurance Company which is or- 
ganizing in Newark, N. J. Three vice-presi- 
dents have been elected: James Rattray, Her- 
man A. Fenning, and Henry S. Puder. Harry 
P. Lowry is treasurer, George H. Weademan, 
secretary, and Richard E. Kohn, counsel. 

The company is to be capitalized at $200,000 
with $300,000 surplus. The shares have a par 
value of $5 and are to be sold at $12.50. The 
company will confine its business to New Jer- 
sey. Lowry & Lippman have been appointed 
general agents. 

The board of directors of the new company 
will consist of the following: Arthur Bachrach, 
Emil Baer, William G. Brooks, Isaac Cohn, 
David Cronheim, William C. Fielder, William 
E. Eichorn, Louis Flink, Moses Cansler, The- 
odore C. Jay, A. Sigmund Kanengeiser, Charles 
F. Kraemer,.Leopold Kraemer, Mayer Krasner, 
Louis Lippman, Morris Metsky, B. Miller, 
Charles T. Savitz, Harry J. Stanley, Robert S. 
Stoutenburg, Arthur Swid. 


National Association Committees 

W. Eugene Harrington, president of the Na- 
tional Association of Insurance Agents, has an- 
nounced the personnel of the conference com- 
mittee and the chairmen of other standing com- 
mittees, as follows: 

Conference committee: W. Eugene Har- 
rington, chairman, 72 Marietta street, Atlanta, 
Ga.; R. P. DeVan, 201 Union Building, Charles- 
ton, W. Va.; Geo. D. Markham, Railway Ex- 
change Building, St. Louis, Mo.; David J. Main, 
520 Patterson Building, Denver, Colo.; Craig 
Belk, Chronicle Building, Houston, Tex. 

Finance committee: W. B. Calhoun, chair- 
man, 372 Farwell avenue, Milwaukee, Wis.; 
membership committee: E. M. Sparlin, chair- 
man, 1226 Granite Building, Rochester, N. Y.; 
legislative committee: Col. Walker Taylor, 
chairman, Wilmington, N. C.; grievance com- 
mittee: Clyde B. Smith, chairman, Wilson 
Building, Lansing, Mich.; fire prevention and 
conservation committee: Edwin J. Cole, 57 N. 
Main street, Fall River, Mass.; casualty and 
surety committee: P. J. Clancy, 413 Fifth 
street, Des Moines, Iowa; public relations and 
education committee: Earl E. Fisk, 10 Ducha- 
teau Building, Green Bay, Wis. 


Celebrates Seventy-First Birthday 

Satt Lake City, Utau, November 23.— 
Heber J. Grant, president of and one of the 
principal founders of Heber J. Grant and Co., 
general agents; ‘Utah Home Fire Insurance 
Company, and the Beneficial Life Insurance 
Company, all of this city and a practical insur- 
ance man of recognized ability, celebrated his 
seventy-first birthday yesterday. Mr. Grant, in 
addition to his insurance and other enterprises, 
which make him one of the outstanding indus- 
trial and commercial figures of the New West, 
is the most prominent~ecclesiast, being: prophet, 
seer and revelator and president of the Mormon 
or Letter-day Saints Church. 


ADOPTS EXCEPTED CITIES 
SCALE 





Eastern Underwriters Association 
Acts on Important Question 





OFFICERS WERE RE-ELECTED 





Dinner Held in Evening Is Attended by 
Nearly Every Member 

The annual meeting of the Eastern Under- 
writers Association, held last week at the 
Waldorf-Astoria, resulted in the re-election of 
all officers. R. M. Bissell, president of the 
Hartford Fire, is president; Edward Milligan, 
president of the Phoenix of Hartford, and Paul 
L. Haid, president of the Continental, -vice- 
presidents; B. M. Culver, vice-president of the 
Niagara, treasurer. 

The most important action taken was the 
adoption of the old Eastern Union graded scale 
for excepted cities, including Buffalo. The 
scale calls for 20, 25 and 30 per cent with some 
adjustments in high value districts. The rule 
becomes effective January 1, 1928. 

A dinner was held in the evening which was 
attended by practically every member. It devel- 
oped there that the members were extremely 
satisfied with the progress of the organization 
to date. The settlement of the excepted cities 
problem was considered fortunate, especially as 
it put the organization on record as function- 
ing on schedule, as it had been agreed that some 
action would be taken by January 1, 1928. 

Several other minor matters were taken up, 
including ratification of the brokerage rules of 
the Beverly, Massachusetts, Board of Under- 
writers. 


W. H. Wart Dead 

Wellington H. Wart, assistant secretary of 
the Aftna (Fire) Insurance Company and its 
subsidiary, The World Fire and Marine Insur- 
ance Company, of Hartford, died at the Hart- 
ford Hospital on November 18 after a three 
weeks’ illness. He is survived by his widow, 
Mary Johnson Wart, and a son Harold. 

Mr. Wart was born in Sandy Creek, N. Y., 
in 1867; studied law for a time and received a 
preliminary insurance training with the Phoenix 
Insurance Company. In 1911 he joined the 
7Etna (Fire) Field force, and in 1920 became 
State agent for Maine and New Hampshire. In 
a short time his unusually intricate knowledge 
and understanding of loss adjustments made it 
clear to his. company that he would have a 
wider scope for his ability as general adjuster 
at the home office, and in 1923 he was appointed 
to that position. Three years later he was 
elected assistant secretary of the companies. 


Paul B. Sommers on Southern Trip 

Paul B. Sommers, vice-president of the 
American Insurance Company of Newark, left 
on November 27 for the South. In company 
with Special Agent Duskin of Georgia and 
Special Agent Reynolds of Florida, he will visit 
the agents of those States, returning to New- 
ark about December 15. 
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VIRGINIA RATE COMMISSION IN : 
SESSION 
Colonel Joseph Button and E. W. Spencer 
Testify 

RicHMonpD, Va., November 28.—That insur- 
ance laws passed in 1920 by the legislature in- 
tending to empower Colonel Joseph Button, 
State Commissioner of the Bureau of Insurance, 
with supervision and regulation of rates and to 
establish a rating bureau in order that uni- 
formity might be had throughout Virginia, 
have accomplished neither of these objects: is 
asserted by a member of the State commission 
investigating rates with the view of submitting 
a report to the 1928 General Assembly. 

Colonel Button sponsored the bill, but vari- 
ous confusing and conflicting interpretations of 
the Acts of 1920 are held by the Bureau of 
Insurance and the insurance companies. 

Testimony given by E. W. Spencer, man- 
ager of the Virginia Inspection and Rating 
Bureau, was that “we have been interpreting 
the law as requiring us to file the rates with 
the Commissioner * * * but it has been ac- 
cepted as a general fact that the law does not 
give him any final say in regard to rates pro- 
mulgated by our bureau,” 

The insurance rates which policyholders pay 
are promulgated by the Virginia Inspection and 
Rating Bureau. The basis schedules are fixed 
by the South-Eastern Underwriters Association, 
at Atlanta. The schedules for base rates, rep- 
resented by what are called “white slips,” are 
filed with the State Insurance Commissioner, 
but the final rates, which are the base rates 
plus penalties for deficiencies, represented by 
what are termed “pink slips,” are not filed with 
the Commissioner, evidence showed. 

C. W. Harris, former rate clerk of the State 
Bureau of Insurance, testified with reference ito 
the increases which were authorized last year 
on certain classifications that “at that time the 
insurance companies claimed Colonel Button did 
not have anything to do with the rates, unless 
they were excessive. “The law is not strong 
of definite” and “therefore, our attitude is that 
the legislature intended the law to give the 
bureau a check to prevent the companies from 
making excessive profit,” he testified. 


Woman Made Official of Boston and Old 
Colony 

Mrs. Mildred Evans Emerson has been elected 
assistant secretary of the Boston Insurance 
Company and the Old Colony Insurance Com- 
pany. Mrs. Emerson joined the company in 
1918 as assistant to the chief accountant. She 
became chief accountant in 1920 and has been 
in charge of statements, stock transfers, and 
records of investments. She is a graduate of 
Smith College, where she specialized in mathe- 
matics. 


65,000 Agents in Indiana 
INDIANAPOLIS, IND., November 26.—A total 
of 65,000 insurance agents is on the mailing fist 
of Clarence Wysong, Indiana Insurance Com- 
missioner. Each is being mailed a license ap- 
plication blank, which must be returned 
January 1. 
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Insurance Company 
NORFOLK, VA. 
P. D. BAIN HENRY G. BARBEE 
Cheirman of the Board Presiden 
1824 1927 


Over A Century Old 
UNITED STATES FIRE 
INSURANCE COMPANY 


Home Office 
110 William Street, New York City 


Great American 





Insurance Company 
cc = NewPork oz 
Company Company 


INCORPORATED - 1872 


semanas ping 1.1927 


$12. .500. 000. OO 


VE FOR ALLY OTHER LIABILITIE: 


23.1 1 0,445. 67 
17.628, 138.96 
53.238,584.63 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


~$30,128,138.96 


LOSSES PAID POLICY HOLDERS 


$185,174,967.15 


HOME OFFICE 
ONE LIBERTY STREET, NEW YORK CITY 


WESTERN DEPARTMENT 
310 South Michigan Avenue, Chicago, IIl. 
CG. R. STREET, Vice-President 


PACIFIC DEPARTMENT 
233 Sansome Street, San Francisco, Cal. 
CLIFFORD CON 7, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wnm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO—George L. West, Manager, 233 Sansome Street 
GHICAGO—Wwm. H. McGee & Co., Gen’! Agts.,Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 


























An Exceptional Opportunity 


for 
General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 
Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 














GEORGIA CASUALTY COMPANY 


Atlanta, Ga. 


We are pleased to announce to the Agents 
and Policyholders that arrangements have been 
made to materially strengthen the financial con- 
dition of the Company. All legal requirements 
will have been complied with prior to December 
31, 1927; and the Company will present a condi- 
tion in its financial statement as of December 
31, 1927, which will be highly satisfactory to the 
entire agency force and to its large list of policy- 
holders. 


We solicit your continued loyalty and support. 


HARRY C. MITCHELL, President. 
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Study for New Chicago Commission Plan 

Cuicaco, Itt., Nov. 29.—Discussions of a 
substitute plan of commissions and brokerage 
on fire insurance business in Chicago to replace 
the so-called “Palmer Plan,’ which was de- 
feated in July, have been started by committees 
veoRenting the three principal parties inter- 
ested, the Union, Bureau and Chicago Board of 





C., and the-Automobile Insurance Company, of 
Hartford, concerning the reinsurance by the 
former of some of the liability of the Pal- 
metto’s policy issued to the Chrysler Motor Car 
Corporation, was settled out of court last week. 
The agreement provides that the Metropolitan 
National pay the Automobile $59,994 less a small 
item advanced for taxes. All charges were 





United Insurance Company, Chicago | 


The United Insurance Company, of Chicaga, 
is being organized with an authorized capital 
of $100,000, which has not yet been paid in. 
The company was incorporated October 5, 
1927, and it is anticipated that, when organ- 
ized, it Will do business in Illinois, Indiana and 
mooie a The company will probably not be- 









































Underwriters. withdrawn. gin business before March, 1928. 
Committees from each have been named and — 
several meetings were held last week. Those pantad 
representing the Union are George H. Bell of 
the National, chairman of the large cities com- a 
mittee; A. C. Dugan of the Hartford, and C. Would You Reinsure a RISK 
R. Street of the Great American. The Bureau 
representatives are Walter D. Williams, Se- f Onl 
curity; Charles H. Yunker of the Milwaukee O y $100? 
Mechanics, and Fred M. Gund, Western man- . . 
ager for Crum :& Forster. The personnel of Illustration of a Typical $10,000 Risk 
the committee from the Chicago board has not - 210000 : 
been made public. a a #9000 | Ba 
At the October meeting of the Chicago board 4 2 #8000———J z Fs 
a special committee was authorized to represent 4 Hi #7000 = ® 
the board if and when negotiations should start CH 2 TTS e S 
; .! Spaie-tab = #5000 = 
with the Union and Bureau. It is indicated that Le #4000 | =o 
a substitute plan probably will be ready for ay 43000 & < 
vote of the members of the board at the quar- mm | #2000 
terly meeting in January. iA — 
Pro-Rata Reinsurance Specific Excess Reinsurance 
Pro-Rating All Losses Against Excessive Losses 
C. W. Cooper Celebrates Anniversary 
Charles W. Cooper, secretary of the United 
States branch of the Northern Assurance Com- Then why pay for reinsurance against small LOSSES you 
pany, of London, last week celebrated the com- can better afford to take care of alone? 
pletion of his twenty-fifth anniversary with that 
company. Mr. Cooper began his insurance ° ° 
career with the Lancashire Insurance Company, Specific Excess Reinsurance 
went to the Liverpool and London and Globe 
arid subsequently became identified with the gives protection where you want it—on heavy Losses ~and 
Magdeburg Insurance Company, as chief ac- 3 ae 
countant. He then accepted a similar position cuts the overhead expense of handling losses within your 
with the Northern. He became assistant man- limits. For information write 
ager in 1922 and later was made secretary of 
the United States branch. 
Mr. Cooper received the congratulation of his INTER 2 OcEAN REINSURANCE 
many friends both among the agents of the CoMPANY 
company and elsewhere. 
CEDAR RAPIDS, IOWA 
Automobile Insurance Suit Settled Assets $2,569,807.88 Reserves $1,619,403.66 
The suit of the Metropolitan National In- Surplus to Treaty Holders $950,404.22 
surance Company, of Havana, against the Pal- 
metto Fire Insurance Company, of Sumter, S. 
SSeS SSS SSeS SSS Se SSeS SS SS RS Se Sree 
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NATIONAL LIBERTY 


INSURANCE COMPANY OF AMERICA 


Head Office: 709 Sixth Avenue, New York 


Losses paid since organization over 72 millions 


DISTINCTIVE AGENCY SERVICE IS MAKING THE NATIONAL 
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INSURANCE ISSUED 


Fire - - - « Automobile 
Windstorm - Tornado 
Sprinkler Leakage 
Explosion 
Rent & Rental Values 
Use & Occupancy 
Tourist Baggage 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 





Riot & Civil Commotion 
Inland Marine - Parcel Post 
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MAN IN HIS HOME TOWN. _ THINK IT OVER! 
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BANKERS INDEMNITY INSURANCE COMPANY 


































Head Office 
24-30 
Commerce St. 
NEWARK, 










In 1827 heavy accident judgments 
were rare, hence there was no de- 
mand for liability insurance. That 
was one hundred years ago. 


In 1887, about the time liability in- 
surance was first sold here, policies car- 
ried limits of $5,000-10,000.. That 
was forty years ago. 


In 1927, now, we are confronted 
with the record of verdicts greatly 
exceeding the limits of forty years 
ago, while the dictionary description 
of insurance, “making oneself safe 
against something” stands as an ac- 
cusation against those by whom insur- 
ance is provided. 


The minimum or basic limits sold 
by this Company are $7500-15000 
for personal injuries and $1500 for 
property damage. 


Be a 1927 agent. Sell “Bankers 
Indemnity" policies and increase 
your clientele. 


Operating in the following States: 


Connecticut Pennsylvania Delaware Indiana 


Rhode Island District of Ohio Minnesota 
New Jersey Columbia Michigan Wisconsin 
Maryland Illinois 


Liability — Compensation — Burglary— 


Plate Glass—Accident G Health 


Address Agency Department for Particulars 


BANKERS INDEMNITY INS. CO. 
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FREDERICK E. WILKENS, Vice Pres. & Gen. Manager 
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FORT SCOTT, KANSAS 


The Western Automobile Insurance Company 
The Western Automobile Casualty Company 
The Western Fire Insurance Company 


HOME OFFICES 
FORT SCOTT, KANSAS 


Established in 1910. 

Operating in 18 States. 

Combined Assets $2,635,409. 

Combined Capital and Surplus $1,059,040. 
Cash Income, 1926, $1,733,186. 
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Desirable Agency opportunities 
in unoccupied territories 


E. C. GORDON RAY B. DUBOC 
Secretary President 





















BRANCH 
OFFICES 


Philadelphia 











Get out of the'tDANGER ZONE”’—into the‘‘SAFETY ZONE" 
















Field Annuals 


Insurance Directories 










for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky — Virginia 


Texas 





*City and Suburban. 
tExclusive of Greater New York. 






Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 










Many new features are included that will be found 
only in “Field Annuals.” ° 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


, 0. BOX 617 LOUISVILLE, KY. 
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, Casualty, Surety and Miscellaneous 





CAREER OF C. M. HANSEN 





Reinsurance Executive Plans New 
Organization 





INTERESTED IN COAL MINE 
COMPENSATION 





Retains Interest in General Reinsurance 
as Director—Brought Company Up to 
Present High Standing 

The resignation of Carl M. Hansen, vice- 
president and general manager of the General 
Reinsurance Corporation, announced briefly in 
THE SPECTATOR last week, created considerable 
interest. Mr. Hansen has had an interesting 
career. S 

When Mr. Hansen, in association with J. G. 
White and others, bought the outstanding stock 
of the General Reinsurance Corporation in 
1923, it had. only about $3,000,000 of assets with 
an actual market value of $1,000,000, and was 
in difficulties through too large commitments 
of a nature which might have resulted in com- 
plete ruin. With characteristic energy and 
ability, backed by the financial responsibility 
of J. G. White, Mr. Hansen set about to work 
out the reconstruction, and that his work has 
been successful is recognized today in all cas- 
ualty and surety circles, as well as among. the 
banking fraternity. The corporation will close 
its books on December 31 of this year with as- 
sets of approximately $12,000,000 and a mar- 
ket value of its shares of about $7,250,000. 


Mr. Hansen may well look with satisfaction 
on his accomplishments over the last fifteen 
years. He came East in 1912 from San Fran- 
cisco to develop and put into effect a rating 
system for workmen’s compensation insurance. 
That system is now used in every State in the 
Union. As an engineer, having always felt 
the urge to build rather than operate, when his 


tating plan was a demonstrated success, he 


started out in the underwriting field, his first 
efforts in that line being the Pennsylvania 
Bituminous Casualty Company, operating suc- 
cessfully in the mining fields of Pennsylvania. 


As an outgrowth of that, his next step was 
the American Reinsurance Company of Phil- 
adelphia. He remained.with that company un- 
til it was a financial success, sold his interests 
and, as stated above, with his associates bought 
the General Reinsurance Corporation. 

Mr. Hansen commenced his career as an in- 
dependent underwriter in the coal industry and 
it has always remained an interesting problem 
to him. Compensation insurance on coal mines 
has been the football of more agitation than 
any one line. Mr. Hansen through his com- 


panies has handled the largest individual volume 
of this business since 1916 that has been con- 
centrated in any one office. It is estimated that” 
the earned premiums on that volume over the 


period have aggregated some $20,000,000 and 
on the entire period, with the exception of two 
years, 1925 and 1926, he has run even on the 
business or made a substantial underwriting 
profit. 

Realizing that there was room for really 
constructive work in that line, he undertook on 
his return from Europe this summer to organize 
the American Mine Owners Casualty Corpora- 
tion to handle nothing but coal mine compensa- 
tion insurance, in charge of a highly specialized 
organization, which he has built up over a pe- 
riod of eleven years. It is his intention, as 
soon as he is relieved of his responsibilities in 
the General Reinsurance Corporation, to de- 
vote the necessary time to that institution to 
wedge it solidly into the industry as an integral 
part of it. 





Ten Leaders in Automobile Property 
Damage Insurance for the Year 
1926—Compiled by The 


Spectator 

Name and Location of Co. Amount 
Travelers Indemnity, Hart- 

Fo RE ie AE SSE, PAE $6,067,164 
7Etna Casualty and Surety, 

ios ee 4,009,296 
United States Fidelity and 

Guaranty, Baltimore...... 2,434,713 
Hartford Accident and In- 

demnity, Hartford........ 2,306,401 
Fidelity and Casualty, New 

pe eee Os RE, ae 2,101,918 
Maryland Casualty, Balti- 

Wise <i oo et uaa oes: 2,036,859 
Employers Liability, London 1,955,305 
General Accident, Fire and 

Like, Pet iss occk. higene:s 1,809,349 
Globe Indemnity, Newark... 1,747,266 
Royal Indemnity, New York. 1,315,902 


Ota ecules aes aca $25,784,173 


Percentage—ten leaders to total, 1926— 
53.7 per cent. 











Arbitrator’s Report 
(Concluded from page 3) 


pressed by the desire on the part of all the 
companies’ officers to give me the greatest 
assistance in investigating charges relating to 
their companies. They have not only person- 
ally made investigations but they have always 
been ready to afford me and my representative 
complete access to their files and in every way 
help me to obtain what I am seeking. The com- 
panies’ officers appreciate that it is for every 
one’s advantage that rumors be “run to earth” 
in order that every one’s faith in each other in 
the carrying out of the rules shall be unshaken. 
The experience of the companies in working 
under the ‘rules has fully demonstrated their 
wisdom. What we need is a continuation of the 
fine spirit that has existed among the companies. 
The raising of the fidelity and surety business 
to a higher plane is bound to help not only the 
companies but also it will aid the brokers and 
finally—most important—it will help the public. 
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ADOPT COST RULES 





Surety Underwriters of Chicago 
Maintain Maximum Brokerage 





EXECUTIVE COMMITTEE CHANGE 





Combined With Cost Committee—Now 
Seven Members—New Election 
Scheduled 
Cuicaco, Itt., November 28—Chicago will 
hold to the present maximum of 20 per cent 
for brokerage on fidelity and surety business, 
instead of accepting the optional amount of 15 
per cent, as a result of the action of the Surety 
Underwriters Association of Chicago. The As- 
sociation last week held a meeting to pass on 
revised rules affecting acquisition cost and it is 
reported that there was an overwhelming senti- 
ment against reducing the brokerage to 15 per 

cent. 

After the meeting it was reported that the 
rules as provided by the Surety Acquisition 
cost conference organization had been ap- 
proved without material. change which means 
that brokerage will continue at 20 per cent. 
The rules do not provide for district agents for 
the Chicago territory and limit a company to 
two branch offices, or two general agencies or 
one of each. 

The Association listened to a proposal to 
change its constitution and by-laws to provide 
for a combination executive and acquisition 
cost committee and this was to be voted on 
Tuesday of this week at a second special 
meeting. 

Frank M. Chandler of the New York In- 
demnity, originator of the insurance day idea, 
Paul Welch of Bowes, Tansill, Rogers and 
Welch, and H. J. Jeffrey of the Metropolitan 
Casualty, were appointed to a special commit- 
tee to represent the surety association in the 
general movement to hold a State-wide observ- 
ance in Illinois during 1928. 

Cuicaco, Itt., Nov. 29.—The Association on 
Tuesday adopted an amendment to its constitu- 
tion and by-laws which provides for a joint 
executive and acquisition cost committee of 
seven members to replace the present executive 
committee. The Association thus formally 
opened the way for administration of the new 
acquisition cost rules which go into effect Jan- 
uary 1. 


Another special meeting is to be held very 
soon to hear the report of the nominating 
committee, which has been instructed to pre- 
sent a revised slate of officers. 

The Casualty Underwriters Association of 
Illinois, which was scheduled to meet on Tues- 
day to enlarge its executive committee and to 
appoint a sub-committee from it to act as a 
complaint committee on casualty matters, post- 
poned the meeting until Friday. 
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OVER 30 YEARS OF INSURANCE SERVICE 


SUN LIFE INSURANCE 
COMPANY OF AMERICA 


HOME OFFICE BALTIMORE, MARYLAND 


The most liberal Ordinary Policies from age 10 to 
age 60. Insurance on men and women. Many 
unique policies; liberal Annuity contracts; sub- 
standard service to our full-time agents. 


Industrial Insurance from birth to age 65. 


THE ONLY NON-PARTICIPATING COMPANY IN THE HISTORY 
OF AMERICAN LIFE INSURANCE TO PAY VOLUNTARY DIVI- 
DENDS ON NON-PARTICIPATING ORDINARY POLICIES 


ASSETS OVER $6,000,000 
INSURANCE IN FORCE OVER $75,000,000 





Home Office Building 
- Jefferson Standard 


Ad LIFE INSURANCE CO. 


has some excellent 
territory open 


If Interested, Write 


JULIAN PRICE 
President 


300 MILLIONS 
INSURANCE IN FORCE 





Greensboro, North Carolina” 














“WINTER WITH US 
FLORIDA 


Attractive seasonal contracts, 
also General Agency openings 
for all year producers. 


UNION NATIONAL LIFE INSURANCE CO. 
of Florida 
ST. PETERSBURG, FLA. 


Address 
E. A. Hasek, Agency Director 


We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 




















AMERICAN 
SURETY 
COMPANY 

of NEW YORK 


100 BROADWAY 


Fidelity and Surety Bonds Burglary Insurance 
Check Forgery and Alteration Insurance 
Plate Glass Insurance 





























Company’s Home 
Office Building 











Pan-American Service Includes 


Educational Course 

Individual Sales Planning 

Aid in Organization and Business Building 

Unexcelled Policies—Life, Group, Accident) and 
Health 


We have a few General Agency openings for men not 
presently attached. 


Address 


E. G. Simmons, Vice-President and General Manager 


Pan-American Life Insurance Co. 
NEW ORLEANS, U. S. A. 
Crawfoérd H. Ellis, President 
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H. C. MITCHELL PRESIDENT OF 
GEORGIA CASUALTY COMPANY 
Company Strengthened Financially 

Harry C. Mitchell, who was for about nine 
years vice-president and general manager of 
the Commercial Casualty Insurance Company, 
of Newark, N. J., and who subsequently re- 
turned to the general agency field because of 
his liking for the production end of the busi- 
ness, has been prevailed upon to become execu- 
tive head of the Georgia Casualty Company, of 
Atlanta, Ga. 

Friends of Mr. Mitchell having absolute 
faith in his ability have bought control of the 
Georgia Casualty Company and have made Mr. 
Mitchell, president, succeeding W. E. Small, 
resigned. 

The company is to be strengthened financially 
so that its statement as of December 31, 1927, 
will reveal a financial strength not heretofore 
enjoyed by this well-known company. The 
company has been in business many years and 
has built up a very* fine agency force and a 
very substantial volume of business. It will 
continue to do a conservative business, and the 
agents and policyholders of the company, who 
have always been peculiarly loyal to this or- 
ganization, will be glad to know of added 
financial strength and are assured of a sound 
underwriting policy as represented by the repu- 
tation of Mr. Mitchell. He is peculiarly fitted 
for this position because of his executive exper- 
ience and because of his close association with 
the agency business. 


New York Indemnity Appointments 

The New York Indemnity Company an- 
nounces the appointment of the following 
agents : 

Burnham W. Douglas of Newark, N. J., 
regional agent for casualty business. 

Eugene Whittington & Company, general 
agent for casualty and surety business at Okla- 
homa City, Okla. 

O. M. Spratt Insurance Agency, general 
agent for casualty business at Baxter Springs, 
Kan. 

Universal Underwriters, regional agent for 
casualty business and district agent for surety 
business, at St. Joseph, Mo. 

Leo L. Scoble, regional agent for casualty 
business and district agent for surety business 
at Richmond, Ind. 


Lincoln Auto Mutual May Be Liquidated 

The Lincoln Auto Mutual Casualty Company 
of New York has been ordered by Justice Was- 
servogel of the Supreme Court to show cause 
why it should not be taken over by Superinten- 
dent of Insurance James A. Beha for liquida- 
tion, 

The New York Insurance Department has 
just completed an examination showing assets 
of $135,831 and liabilities of $283,056. Of 
these liabilities the sum of $274,258 is for out- 
standing claims. An impairment of $147,225 
is shown. 

The company was organized in 1926 to write 
liability insurance on taxicabs. It had an ad- 
vance guarantee fund of $50,000. 


W. H. CLAWSON PROMOTED 
Becomes Associate General Counsel of 
National Surety 

W. H. Clawson has been appointed associate 
general counsel of the National Surety Com- 
pany, with headquarters at 4 Albany street, New 
York and will exercise a general supervision 
over the claim and legal department in the 4 
Albany Street building. 

Mr. Clawson is a graduate of the University 
of Kansas, was admitted to the bar in Missouri, 
and for a number of years practiced law in 
Kansas City. In May, 1908, he became asso- 
ciated with the Kansas City claim office of the 
National Surety Company and later worked in 
similar capacity in the Dallas, Atlanta and 
San Francisco claim offices. In 1911 he was 
transferred to Minneapolis as assistant to Gen- 
eral Attorney J. C. Bennett and upon Mr. Ben- 
nett’s death in 1915 succeeded to the place of 
general attorney, which post he occupied until 
his promotion to the position of associate gen- 
eral counsel a few weeks ago. Mr. Clawson 
is one of the best known surety attorneys in 
the Northwest. 


National Surety Company Appoints West 
Palm Beach Agency 

The National Surety Company announces the 
appointment of the Carr-Davis Insurance 
Agency at West Palm Beach, Flo., as general 
agents for Palm Beach County. This agency 
was incorporated September, 1924, and since 
that time has grown to be one of the foremost 
insurance organizations in this district. 

C. H. Bethel, president of the Carr-Davis 
Insurance Agency, is a former resident of New 
York. Having graduated from New York Uni- 
versity, he served as captain in command of the 
Ordinance Officers Training School at Camp 
Hancock, Augusta, Ga. Later, he was con- 
nected with the Alien Property Custodian De- 
partment, New York city. For the past four 
years, Mr. Bethel has been engaged in the mort- 
gage investment business in Florida. Recently 
he purchased an interest in the business of the 
Carr-Davis Insurance Agency and will, here- 
after, devote himself exclusively to his insurance 
work. 

Troy Haighler, secretary and treasurer of the 
company, has for a number of years been en- 
gaged in the insurance business in West Palm 
Beach and has been a member of the firm of 
Carr-Davis since their incorporation. Mr. 
Haighler is well known in insurance circles in 
Southern Florida, being especially active in lo- 
cal and State insurance association circles. 

Cecil H. Cornelius, vice-president of the com- 
pany, has been connected with the Carr-Davis 
Insurance Agency since March, 1925. He came 
to Florida from Atlanta where, for several 
years, he was associated with the A®tna Casu- 
alty and Surety Company, with Hines Brothers, 
Southern managers for Crum & Foster and with 
the Georgia Compensation Bureau. 

The standing of officers of this agency, to- 
gether with their personnel, place them in a 
position to operate one of the largest insurance 
agencies in Southern Florida. 
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NEW INSURANCE DAY PLAN 
Charles Burras Suggests “Insurance Rela- 
tions Day” for Illinois 
Curcaco, Itt., November 29.—A new idea in 
State-wide insurance days was proposed here 
last week by Charles Burras, president of Joyce 
and Company. Mr. Burras suggests that the 
day be made an “Insurance Relations Day” and 
that the principal business and civic organiza- 
tions be invited to join with the associations 
from the several branches of insurance in ob- 
serving the day so that the problems of insur- 
ance might be discussed for the benefit of a 

larger number of laymen. 

The new idea is considered quite an improve- 
ment over the present plan of confining the day 
to gatherings of insurance men at which insur- 
ance men are the principal speakers. The plan 
was broached to Frank M. Chandler, of the 
New York Indemnity Company, the originator 
of the insurance day idea, and he was pleased: 

Mr. Burras proposes that the Illinois Cham- 
ber of Commerce, the Chicago Association of 
Commerce, the Illinois Bankers Association 
and the various insurance organizations unite 
and let it be understood that there will be an 
open discussion of insurance problems both 
by those in the business and those who buy the 
protection. He points out that the insurance 
men could get a great deal of good from TIist- 
ening to leading business men cite their insur- 
ance needs, in addition to telling the business 
men about insurance. 

Mr. Burras also suggests that there might 
be group meetings on one day so that the dis- 
cussions might be more intimate and that all 
of the delegates join at a huge banquet. 


Accidents in Indiana 

INDIANAPOLIS, IND., November 26.—Indiana 
industrial accidents claimed toll of 266 lives 
during the fiscal year just ended, according to 
the annual report of the State industrial board, 
although the total number of accidents showed 
a decrease of approximately two thousand five 
hundred for the same period under the previ- 
ous year. 

The report shows that 40,539 accidents were 
reported in the year just passed, while the total 
for the previous year was 43,138. 

Fatalities in coal mine accidents increased 
from forty-three to seventy-five, although the 
total accidents in mines decreased from 4494 
in 1926 to 3931 in 1927. Casualties among 
children decreased from 322 in 1926 to 306 in 
1927 and the number of women injured in 1926 
was 1723, as compared to 1794 in 1927. 

The board supervised the awarding of a total 
of $2,706,886.95 during 1927 for accidents. 





Constitution Indemnity Promotions 

At the end of its first year of active opera- 
tion approaches, the Constitution announces an 
addition to its executive staff by the promotion 
of John H. Doherty, former director of agen- 
cies, to the position of assistant secretary. C. 
Wallace Shinn, former special agent in Pennsyl- 
vania, is promoted to become director of agen- 
cies. These changes are effective as of Decem- 
ber 1. 
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INSURANCE STOCKS 
All Bids and Quotations Subject to Con- 


firmation 


The following quotations, as of November 28, 
1927, are from reliable houses and if any of 
our readers are interested in stocks not appear- 
ing in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 


Agricultural 
Perez F. Huff & Co., Inc., N. Y...... 
Alliance Fire 
Moreley Wood & Co., Phila......... 
American Alliance 
Arthur Atkins & Co., N. Y.......... 
McKinley & Co., N. Y 
American Phoenix 
Perez F. Huff & Co., Inc., } 
American Surety 
Lewis & Co., Hartford.............. 
American Insurance Co. X Newark 
Arthur Atkins & Co., N. Y.......... 
Miliken & Pell, Newark, } 2S eee 
Curtis & Sanger, N. Y 
Bankers & Shippers ‘ 
DECUSIUUCEE CAE TEs Ms c.5 3 0's « o's. 050.0 2 
Bankers Indemnity (Newark) 
Miliken & Pell, Newark, N. J........ 
mden Fire 
Arthur Atkins & Co., N. Y.......... 
Perez F. Huff& Co., Inc., N. ¥...... 
Miliken & Pell, Newark, N. J........ 
McKinley & Co., N. ¥......ccc-cees 
Morley, Wood & CRG PU cs opeose 
Carolina Insurance 
Perez F, Huff & Co., Inc., N. Y...... 
Arthur Atkins & Co., N. Y 
Commercial Cas. Ins. Co. 
Miliken & Pell, Newark, N.J........ 
City of New York Ins. Co. 
urtis & Sanger, N. Y..........-2+- 
Arthur Atkins & Co., WGA 
Continental Ins. 
Lewis & Co., Hartford.............. 
Eagle Fire, Newark 
Miliken & Pell, Newark............. 
Federal Insurance 
Curtis. & Sanget,cIW. Y «0.0600 oss 
eres Union Life 
A. & J. Frank Co, 
Fidelity & Deposit 
Curtis & Sanger.N. Yoo... ce ce 
Fidelity and Casualty 
Arthur Agkins & Co., N. Y.......... 
Curtis & Sanger, N. Ses One Se 
Fidelity-Phoenix 
Lewis & Co., Hartford)... 6000's 0000..s 
Fire Association of Philadelphia 
Morley, Wood & Co., Phila......... 
Firemen’s Insurance Co. Ss mei 
Arthur Atkins & oo oS » Sere 
bo Ae. eee reer 
Miliken & Pell, Fai De ec ngew oe 
Perez F. Huff Co., ee ie. Ce ee 
Franklin Fire 
Arthur Atkins & Co., N. Y.......... 
Glens Falls 
Curtis & Sanger, N. V.......-.2+00% 
Arthur Atkins &'Co., N. Y.......... 
Lewis & Co., Hartford 
Globe & Rutgers 
Curtin Guneee NOW. oo es 
Lewis & Co., Hartiord.......5..ccsves 
*Great American 
Arthur Atkins & Co., 
Curtis & Sanger, N. Re OEE. 
Guardian Fire Ass. Corp 
McKinley & Co., N. v Swaaae eeaes 
Hanover Fire, Stock 
Arthur Atkins & Co., N. Y.......... 
Curtis & Sanger, N. Sue ce tiaies 
Lewis & Co., Hartford......c.cecece 
Harmonia 
Arthur Atkins & Co., New York..... 
Morley Wood & Co., Phila.......... 
Home 
Arthur Atkins & Ga, Wee Wiss -wseeass 
McKinley & Co., N. V.cccccccescass 
Curtis & Sanger, D> Wee ss oCetetwae 
Lewis & Co., Hartford............0- 
Hudson Cas. Ins. Co. 
Metunies & Co. MW. ¥.C.....cees 
Importers and Exporters 
Arthur Atkins & Co., Ta ivisacsdwte 
Curtis & Sanger, N. ¥ ine 
Independence Indemnit 
Perez F, yd x. ¥¢C 
Wheeler & Co., Phila............... 
Morley Wood & — Ping asdas 
International Co. of St. Louis, Pfd. 
A. & J. Frank Co., Cincinnati....... 
Inter-Southern Life 
A. & J. Frank & Co., Cincinnati. .... 
Insurance Sectirities of New Orleans 
Perez F. Huff Co., Inc., N. ¥.C..... 
Insurance Co. of North America 
Morley Wood & Co., Phila.......... 
Lewis & ord 
Kansas City Life 
Curtis & Sanger, N. Y.........-000. 
Merchants Fire 
Arthur Atkins & Co., N. Y......... : 
Maryland Casualty 
Curtis & Sanger, N.V........00c00 
Lewis & Co., Hartford.............. 


Cincinnati....... 


Bid 


* 120 


2714 


52% 


Offered 
125 
67 


237 
93 
780 
28 


200 
203 


168 
6614 
53 
56 
53% 
53 


182 


Metropolitan Casualty 
Curtis & Sanget, N. Y...........6.. 78 
Lewis & Co., Hartford. .. 62.6 cecces 77 
Milwaukee Mechanics 





Arthur Atkins & oe WW isk 51 
McKinley & Co., I. ¥ ABS aN A Sh See 51 
Missouri State re 
A. & J. Frank Co., Cincinnati....... 81 
National Surety 
pe SS See 314 
McKinley & Sh Bes! WieesGa de tbede'ae 310 
National Union ‘ 
Cortina & Samat, NoY <6 ce cs cecee se 293 
New Amsterdam Cas. is 
Coustie 0: Gamet, No Wo od ccadecsces 74 
McKinley & Co., N. Y.........-+20+ 74 
New Brunswick Ins. Co. a 
Arthur Atkins & Co., N. Y.......... 77 
Morley Wood & Co; i. | Se 79 
New Jersey Fire 3 
Miliken & Pell, Newark. Hah os: a0 51 
New York Casualty 
Lewis & Co., Hartford. ......-20c006 122 
Custis & Samet, N. Vis cdccieccccces 122 
McKinley & Co., N. a et Re ee 125 
Arthur Atkins & Co., N. Y.......... 123 
Niagara Fire 
Arthur Atkins & Co., N. Y.......... 380 
North River Ins. Co. 
Curtis & Sanger, N. V.1.........00. 212 
Ohio National Life Ins. Co. 
A. & J. Frank Co., Cincinnati....... 41 
Reliance Fire ’ 
Morley, Wood & Co., Phila......... 26 
Security Ins. of New Haven > 
Lewis & Co., Hartford.............. 125 
St. Paul F. & M. —e 3 7 
McKinley & Co., N. Y......2--00e- 195 
Stuyvesant 
Arthus Bihine & Ce, Ni Wieics vcig see's 223 
Lewis & Co., Wastiteds.cdsdecesc: 220 
Trans ortation Insurance 
Pore F. Huff Co., Inc., N. Y.C..... 55 
U.S. F. G. ’ 
Castine ir eee TES Yo. cccedececee 365 
U. S. Fire Ins. Co. ; 
Arthur Atkins & as Ws ie Sines se 267 
Perez F. Huff Co., oh N » 3 + ae 260 
Universal Ins. Co. 7 
Arthur Atkins Stoo eS ae 77 
United States Merchants & Shippers i 
Arthur Atkins & Co., N. Y........ Be 315 
Victory Insurance Co. ; 
Morley Wood & Co., Phila.......... 26 
Westchester Fire 
McKinley & Co., N. V.......00--e 74 
Ce SE | ee ee ore 74 
* Ex dividend. 
HARTFORD STOCKS 
Aetna Casualty and Surety 
Conning & Co., Hartford............ 1205 
Lewis & Co., je ae aie 1200 
Aetna Insurance (Fire) ¢ 
Conning & Co., Hartford............ 685 
Curtis & Sanger, N.Y... 2.6 ccs cdces 685 
Lewis & Co., Hartford.............. 680 
Aetna Life Ins. Co i: 
Curtin & Gameet; Pho Wes. dco ccccese 798 
Conning & Co., Hartford 785 
McKinley & Co., {Ga SS Se 785 
Lewis & Co., Hartford...........0. 790 
Automobile Insurance 
Conning & Co., Hartford............ 330 








Specialists in 


LIFE 











HARTFORD, CONNECTICUT 


Lewis & Co., Hartford.............. 325 
84 Conn, General Life ° 
82 Conning & Co., Hartford............ 1710 
Lewis & Co., Hartford.............. 1710 
53 Hartford Fire 
54 Conning & Co., Hartford............ 770 
Lewis & Co., Me <<. ses. 0s 770 
83 Curtis & Sanger, eee 775 
Hartford Steam Boiler 
318 Conning & Co., Hartford............ 825 
315 Lewis & Co., Hartford............0. 825 
National Fire 
300 Conning & Co., Hartford............ 880 
Lewis & Co., Hartford.............. 870 
75 Phoenix Insurance 
76 Curtis & Sanger, N. V.............. 750 
Conning & Co., Hartford............ 760 
81 Lewis & Co., MC cc ccccccasst 755 
82 McKinley & Co.. a re: 75 
Travelers Insurance 
53 Conning & Co., Hartford............ 1510 
Lewis & Co., Hartford.............. 1510 
127 Curtis & Sanger, N. Y.......-cccce 1500 
127 
bo NEW ENGLAND STOCKS 
American Investment Securities Co, 
Chas. A. Day & Co., Inc., Boston.... 18 
290 Boston Casualty 
22 Chas. A. Der & Co., Inc., Boston.... ' 15 
Boston Insurance 
Chas. A. Day & Co., Inc., Boston... 855 
o7 Lewis & Co., atGlond, 6 occicicccvcsce 850 
< Perez F. Huff Co., Inc., N. ¥.C..... 850 
30 Capitol Fire Ins. Co. 
130 as. A. Day & Co., Inc., Boston: 
205 Prolead ade added Gude aeanoeaaaee 95 
aa ET EE Sie aie 285 
30 Columbian National Life Ins. Co. 
ros Chas. A. Day & Co., Inc., Boston.... 305 
Conveyancers Title Ins. 
58 Chas. A. Day & Co., Inc., Boston.... 100 
i Mass. Bond. & Ins. Co. 
ae Chas. A. Day & Co. Inc., Boston.... 510 
ote Mass. Title Ins., Pfd. 
oa Chas. A. Day & Co., Inc., Boston... . 35 
270 New England Fire 
27 Chas. A. Day & Co.,Inc., Boston.... 48 
80 New Hampshire Fire 
Chas. A. Day & Co., Inc., Boston.... 400 
Old Colony Insurance 
Chas. A. Day & Co., Inc., Boston.... 275 
27 Providence- Washington 
. Chas. A. Day & Co., Inc., Boston.... 505 
76 Springfield Fire and Marine 
a8 Chas. A. Day & Co,, Inc., Boston. . 735 
Cd United Life & Accident Ins. Co. 
Chas. A. Day & Co., Inc.. Boston. .. 36 


335 


1730 
1740 


778 
785 
826 


1525 
1620 


22 
25 
[875 


315 
520 


51 
420 


525 
- 765 
41 


Republic Casualty and Surety Buys Two 
Mutuals 

St. Louis, Mo., Nov. 29.—The Republic Cas- 
ualty and Surety Company of St. Louis, Mo., 
has announced the purchase of two more In- 
diana mutual automobile insurance companies. 
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OF THIS COMPANY, IS 
PERHAPS, THE BEST 


RECOMMENDATION OF 
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THE EQUITABLE SURETY 
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HAROLD R. CRONIN, President 
HAROLD ;SPIELBERG, Vice-Pres. and Gen. Mgr. 
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Your Chance? 


Legal Reserve 
Non-Par 

Complete Life Line 
Sub-Standard 
Non-Medical 
Income Disability 
Double Indemnity 
Excess Interest 
Low Premiums 
Juvenile Policies 





Can you build a General 
Agency? ; 
If you can—write today. 


$195,000,000.00 in force 


THE FRANKLIN LIFE 
INSURANCE COMPANY 
Springfield, [linois 




















THE 


BUSINESS BUILDER 
SERVICE 


A series of 


INFORMING WORKS OF VALUE 
TO AGENTS AND PROSPECTS 


By William T, Nash 


Originator of Monthly Income Insurance 


Much valuable advice and instructive matter for agents, 
including the veteran and the beginner, can be found in the 
publications issued by The Spectator Company of which Wil- 
liam T. Nash is the author. 


LEAFLETS FOR CREATING PROSPECTS 


BIG BUSINESS AND LIFE INSURANCE..........cececccseseess 10 
BUCK ADAMB’ WILL. .......ccccccccrcccccccccccccccvcccsccccs 10 
COE SOD TIEN, PETG. 6 os .ccins.ct nore wanbvecvsieteser od cnbios test 25 
DOES A YOUNG MAN NEED LIFE INSURANCE?............+. 15 
FAMILIAR DANGERS LOSE THEIR TERRORG..............0. 10 
FARMER'S INVESTMENT, os occ ecccces soccer ceecetpeesiovcees as 


GETTING THE MOST OUT OF LIFE 

GET ACQUAINTED WITH YOUR LIFE INSURANCE (In Press). 40 
ORV Ire Seer Oe A CHAINS aioe 0 6.0.5. 050 0.50:010,0.0,:0 066 ev nope edes 
HOW MUCH LIFE INSURANCE SHOULD A FARMER CARRY?. “10 
Ae RO eer ror Terre. nr 
AGE Ee IUD os io 0,4 W obib Sin. 5s oRiGK 6.0 4 Wbde H's els c Ue SRP URONE CREM 10 
ONE BUSINESS MAN'S EXPERIENCE WITH LIFE INSURANCE.15 
ag — EXPERIENCE WITH ENDOWMENT ne 
ONE. FARMER'S EXPERIENCE WITH LIFE INSURANCE...... 10 
ONE SALARIED MAN’S EXPERIENCE WITH LIFE INSURANCE.15 
ONE SELF-SUPPORTING WOMAN AND HER LIFE INSURANCE.15 
ONE YOUNG MAN’S EXPERIENCE WITH LIFE INSURANCE. .10 


PARTNERS AND LIFE INSURANCE. ......cccccccccccccecccccces 10 
REAL REASONS FOR LIFE INSURANCE..........ccccscccccccces 10 
WIFR’S INSURANCE, THE.......cccccccccccccccccccccccsescces 10 


LEAFLETS FOR INSTRUCTION OF THE AGENT 


WHEN SUCCESS IS A FAILURE. .........cccccccccccccccccccccecs 
ee ics ener ricr irre voce 
CHARLIE FERRELL’S DEAD BOOK cece 
METHODS THAT WIN SUCCESS..........cccccccccccccvess Pay 

SERVICE AND ITS REWARD .......ccccccccvccccccccsccccvcccces 
STORY OF BD REDLICH, THB... ccccccccscccccccassccscceseses 


LEAFLETS FOR MONTHLY INCOME PROSPECTS 





INGURING VOUR INSURANCH.. 05... cbsccceusecaseecess grecece 10 
JOHN APPLEGATE FRSC REN ccccc wives ccvce as cidesgecees 10 
Ns os goo s a ce aesing 45 ese teres esies ees ss ekog ene 10 
ONE WOMAN'S EXPERIENCE WITH A MONTHLY INCOME...15 
OUT OF THE MOU sis OF MAD s 66.056 cccgcc ects cecemiumedecieid 10 
SAVING “WHAT VOR LAVGis 65ooo6:c06cccecccccesescasveceteaws 10 
CONSERVATION LEAFLETS TO REDUCE LAPSATION 
AT Eee ON OF ery oii dso ods Sis sid oe sintamclne vars wheelies 10 
DON*T 2 ROW AWAY Stl LAPIMOAT . . 6 5 o0 5 c00< ose na genes sae 10 
GET ACQUAINTED WITH YOUR LIFE INSURANCE (In Press)..10 
GIVING VOURSHLE A CHANCE isis ccscevecstcseeccdscdaasievare 10 
HOW HOPES. ARE BUATERRED.. 0isiccccccccsesccwes tes bamesiee 10 
WHY WE DON'T LEVER FOREVER & oc bcccccccestccsewaccecvconen 10 


CONSERVATION LEAFLETS TO REDUCE LOANS 


BORROWING PROM MARD «<< 0565 :0:.9:9.0.009'0.0.0 S606 sie bea codes 
BORROWING ON YOUR LIFE INSURANCE..........csese0e ee 
HAVE YOU A LOAN ON YOUR LIFE INSURANCE?............4. 


LEAFLETS ON ACCIDENT AND HEALTH INSURANCE 





BREST CRW 8 ies 6 OR 0.5.6 din oo chan dim alce nice ensiane oe eevccccceccees 10 
SOMETHING IS ALWAYS HAPPENING..........cccccscccsececs 10 
gp ey yy : ee rer rrr errr oe 00 25 


Sample copies of all the Nash leaflets, varying in price from ten to twenty- 
five cents each, amount to $5.15. Send us $4, and we will mail you sample 
copies of all 44 of the Nash leaflets conveniently packed in a carrying case 
for easy reference. Ask for circulars giving prices in quantities. We will 
also mail you on application a 32 page descriptive pamphlet entitled The 
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Earthquake Hazards and Insurance 
XVIII. Earthquakes During 1922-1925 


By FREDERICK L. HorrMan, LL.D. 


Consulting Statistician, The Prudential Insurance Company of America 


movements reported from the latter part of 1922 to the end 

of 1925, chiefly in the Bulletin of the Seismological Society 
of America. The occurrences have been brought together for the 
purpose of convenient reference in emphasizing the world-wide 
distribution of earthquakes and the limited information concerning 
occurrences that should attract decidedly more attention. Areas 
subject to frequent seismic shocks unfortunately familiarize the 
population with the risk which is too often accepted as a matter of 
course, without a thought to the far-reaching protection which insur- 
ance alone can provide. Most of the earthquakes occur also in 
sections inhabited by relatively poor populations, so that the damage 
falls chiefly upon those who can least afford to lose the little that 
they call their own. No such considerations apply to the United 
States, which is becoming more and more vulnerable to earthquake 
shocks as the cities grow in population and in the development of 
building operations often on a colossal scale. The account which 
follows is limited to the more important earthquakes only as a con- 
tribution towards a better understanding of the significance of earth- 
quake damage and the urgency of earthquake insurance. 

In New Zealand, on December 25, 1922, there was a severe 
earthquake followed by great fissures and considerable damage, 
particularly in the country districts. 

On January 10, 1923, earthquake shocks were felt in the 
vicinity of the City of San Salvador during a period of several 
days, but the damage was not reported. 

On January 22 a sharp earthquake was felt in California espe- 
cially in the Sacramento valley, shaking a large gas tank of the 
Pacific Gas and Electric Company at Chico off its base. 

On February 3 a severe earthquake occurred in the Pacific Ocean, 
reported as being the largest shock ever recorded on the seismograph 
at Cleveland, Ohio. This shock was the cause of seven tidal waves 
which, swept the shore of the Hawaiian Islands, causing a loss of 
several lives. 

On February 7 there was an earthquake at Quito, Ecuador, in 
which five persons were killed. Slides occurred in many places 
covering the railway tracks. 

On February 12 a distinct earthquake shock was felt in Belling- 
ham, Washington, and Victoria, B. C., doing damage to store 
buildings and otherwise. 

On February 20 there was another strong shock lasting fifty 
seconds at San Salvador. 

In the Island of Martinique, a sharp earthquake was experienced 
on February 28 but apparently no serious damage was done. 

On March 15 a severe earthquake shock was felt in several cities 
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in southeastern Europe, especially along the Dalmatian coast, doing 
considerable damage. 

Under date of March 24 there was a report from the interior of 
China according to which a tremendous earthquake utterly destroyed 
over seventy square miles of territory and causing death to three 
thousand persons. No details concerning this important occurrence 
appear to have been available. 

On April 5 and 6 there were twenty-two earthquake shocks felt 
in the Azore Islands. 

On April 14 a submarine earth and tidal disutrbance was felt 
in Korea and at the same time, but to a lesser degree, in Los Angeles 
Harbor, where some $5,000 damage was done. Many lives were 
lost in Korea. 

In Sicily, an earthquake shock occurred on April 25 doing much 
damage, while accompanied by the eruption of nearby volcanoes. 

On May 4 a strong earthquake shook several cities in the Repub- 
lic of Chile, partially ruining the city of Vallenar. Buildings tumbled 
from their foundations and many homes were destroyed. 

At Soula Sela, Asia Minor, there was an earthquake on May 5 
which caused heavy loss of life and destroyed the town. 

On May 6 there was an earthquake in Persia, which destroyed 
an entire town in less than fifteen minutes. 

On May 10 there was an earthquake in Sebenico, Dalmatia, 
doing much damage and levelling many houses to the ground. 

On May 17 there was another earthquake at Quito, Ecuador, 
doing considerable damage to the: government palace, city hall, 
cathedral, etc. Hundreds of residences were damaged. 

On May 29 there was an earthquake in Persia in connection with 
which, one thousand people are reported to have been killed. 

On June 17 there were earthquake shocks in Persia, practically 
a continuation of the shock reported under date of May 6, destroy- 
ing eight villages. 

There was a violent earthquake in Catania, Italy, on June 17, 
doing much damage both by the earthquake and by the lava from 
Mt. Etna. The earthquake continued for several days. 

Under date of July 14 seven strong shocks were reported from 
Nicaragua, causing panic among the population, emphasized by 
volcanic eruptions. 

On July 22 there was a shock in Southern California doing 
about $3,000 worth of damage at San Bernardino. It was felt 
over a large area. At Redlands the damage was estimated at 
$25,000. 

An earthquake of considerable violence was felt on August 
15 in Catania, Italy. 

On August 20 there were five more earthquakes in Persia extend- 
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ing over a period of twenty-four hours. There are said to have been 
many casualties. . 

On September | there occurred the Yokohama-Tokio earthquake, 
considered one of the greatest natural disasters in history. I have 
dealt with this shock on a previous occasion. 

On September 10 there was a shock at Calcutta, India, in which 
fifty persons were killed, while many houses collapsed. 

On September 19 there was a slight earthquake felt in some of 
the parishes on the north coast of England, but apparently doing 
no serious damage. 

Under date of September 20 there was a report from Persia, 
according to which nine villages were totally destroyed and twenty- 
two partially destroyed by earthquakes. One hundred fifty-seven 
persons were reported to have been killed. 


On September 25 there was another Persian earthquake, killing 
one hundred twenty-five persons. 

Under date of September 26 there was a report from Mishima, 
Japan, of an earthquake destroying several buildings, but apparently 
no lives were lost. 

More earthquakes were reported from Persia under date of 
September 27, doing considerable damage. 

On September 29 there was a report from Taito, Formosa, of 
an earthquake which destroyed many houses. 

On September 30 severe earthquakes occurred on Dondo Island. 
Japan. 

Suggestive earthquake shocks were felt in Virginia and Chandler- 
ville, Cass County, and in Oakford an Tallula, Menard County, 
Illinois, on November 9. Dishes were broken and furniture disturbed. 

Under date of December 5 there was a report of another earth- 
quake in Formosa. 

A suggestive shock was experienced at Little Rock, Arkansas, 
on December 31 but no damage was reported. 

On the same day there was a report of an earthquake shock felt 
in Clark County, Virginia and Cairo, Illinois. 

On the same day also, more than thirty distinct separate earth 
tremors were felt in the Imperial Valley, California. 

On January 15, 1924, a severe earthquake shock was felt in 
Tokio and Yokohama. A number of lives were lost and heavy 
property damage was caused. 

Under date of January 28 there was report of four earthquakes 
from Buenos Aires, the centre of the disturbance having been esti- 
mated as being in Chile. There are no details of the occurrence. 

On February 22 there was a report of an earthquake felt in 
France. 

On the same day, a strong earthquake was felt at Guayaquil, 
Ecuador. 

On March 4 severe shocks occurred in Costa Rica. They are 
said to have been the strongest felt in the city of San Jose for twenty- 
five years. Fully half the buildings were damaged, and there were 
a number of casualties. 

Several slight but suggestive shocks were felt in the north of 
England on March 7. 

Additional earthquakes were reported from Costa Rica under 
date of March 11 and 12, the earth being reported “‘in constant 
motion.” 

The Island of Saghalien, Siberia, was visited by an earthquake 
on March 15, when many houses were demolished. 

Under date of March 17 there was a report of an earthquake 
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from Algeria in which many buildings were damaged and one 
person was killed. 

On April 3 a strong shock was felt in a small section of Central 
California. At Santa Clara it was described as the most violent 
shock since 1906. No material damage was done. 

On April 4 there was an earthquake in Sicily, in which fifteen 
persons were killed, following volcanic eruptions. 

On April 19 severe earth tremors were felt in Derbyshire, 
England, this being the fourth earthquake in that district within a 
fwe weeks. 

On April 21 a severe earthquake lasting one minute and twenty- 
six seconds rocked Mexico City and the plateau region of Mexico. 
Slight material damage was reported from different points. 

On April 25 a severe earthquake was felt in Seattle, which resi- 
dents pronounced the most severe tremors in that district for many 
years. 

On May 14 a violent earthquake occurred in Armenia, several 
villages being reported as having been destroyed, while about fifty 
lives were lost. 

On June 2 and June |1 severe earthquakes were reported from 
the Philippife Islands. 

ndgr date of July 9 there was a report of a violent earthquake 
at kent, Russia, in which three persons were killed and many 
houses destroyed. 

A slight earthquake occurred on July 31 at Maltby, England, 
causing considerable anxiety in nearby mining districts. 

Under date of August 9 there was a report from Turkestan of 
an earthquake in which forty-one persons were killed, 3100 houses 
were destroyed and 1200 damaged. This earthquake was followed 
by landslides. 

On August 28 an earthquake occurred in Iceland followed by 
a tidal wave. 

On August 30 there was a violent earthquake in the Philippine 
Islands, causing much damage in several towns on the coast and 
along the Augusan River in the province of Surigao. In connection 
with this earthquake the following statement is of interest. ‘‘Cracks 
and fissures opened all along the river for a distance of about a 
hundred kilometers. Only a reinforced cement structure, built in 
very soft soil near the river bank, was damaged; all its round columns 
were broken at a plane about two meters above the soil, but did not 
fall. Other cement structures consisting of walls and located further 
from the river, did not suffer any damage. All the houses and 
churches of the region are either of wood or of bamboo, built upon 
posts of the same material; their living floor stands from two to 
three meters high above the soil. In some instances, the soil was so 
loosened by cracks that the posts of the houses, while rocking, sunk 
down to the floor without destruction.” 

On September 9 there were earth tremors in Johannesburg, South 
Africa, which upset huge vats in a soap factory and doing consider- 
able damage otherwise. 

More earthquakes occurred in Armenia under date of September 
16. It is reported over 200 lives were lost, while many houses were 
destroyed. 

On September 18 there was a severe earthquake at Tokio. 

On September 19 a slight earthquake shock was felt near Van- 
couver, sufficiently strong to shake several houses. 

More earthquakes affected Armenia under date of September 20 

(Continued on page 28) 
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The “Cub” Digs Up a Hot Bone of Contention 
for the “Boss” to Gnaw Upon 


By A. PARKER PUSHER 








down on this story I found in 

Printers’ Ink,” asked the Cub, as he 
hesitated at the door of the private office of the 
Director of Publicity, Advertising, Sales Devel- 
opment and Public Relations of a big com- 
pany that was trying to make a noise that would 
offset, to a degree, the destructive power of 
silence that has been pictured as the Nemesis 
of all kinds of insurance. 


66 E AN I come in, Boss, and get the low 


“You see, since you told me to read Printers’ 
Ink and the Bible and the dictionary I’ve tried 
the first,” continued the young fellow who is 
getting an education in insurance advertising 
by the question and answer system and inci- 
dentally was wearing his boss, the head of the 
department, to a ffrazzle by the process. 

By that time he stood across the desk from 
the superior, who pushed aside a bulletin from 
the Insurance Advertising Conference and 
reached for the page the Cub had in his hand. 

And, as he reached for the clipping he said: 


“You make me think of Omar of old, where 
he says: 


“TI, myself, when young e 

Did eagerly frequent 

Doctor and Sage 

In great argument 

About this and about that 

And always came out the same door 
Wherein I went.” 


“What is it that’s gnawing at your soul 
now?” 

And the Cub felt as Columbus must have 
felt 435 years ago when he first beheld this land 
of ours or as that other discoverer felt when 
he noticed that there was a word in the diction- 
ary between “halite” and “hall.” 

“Lookit here,” said the youngster. “It says: 
‘Shingles Give Battle to Patent Roofing’ and 
goes on to say,” and the Cub read: 

“During the last five years the red cedar 
shingle industry of the Pacific Northwest has 
suffered a slump that brought no end of worry 
to the manufacturers. Production fell off, 
many mills closed their doors, and prices sagged 
below the fair profit margin for practically all 
producers of shingles.” 


The Boss interrupted: 


“I can’t weep a tear over that. What’s the 
point ?” 
“I’m coming to it and its terrible,” continued 


the Cub, his high pitched voice registering 
dramatic suspense to a point that made the Boss 
sit back, wipe his glasses and reach for his 
scratch pad—that solace to his nervous creative 





*Printers’ Ink, page 42, issue of September 15, 1927. 


energy when things were not going right. 

“It says here in the second paragraph*: ‘The 
“fire ghost” is held responsible for this condi- 
tion. The use of shingles made from easily 
ignited resinous wood, presented a fire menace 
that brought wood shingles, as a class, into dis- 
repute. - Many cities throughout the country 
have passed ordinances forbidding the use of 
wood roofing.’ 

“Then, Boss,” said the now thoroughly ex- 
cited student of publicity, advertising, sales 
development and public relations “it goes on 
to tell how the shingle people have got to- 
gether on a group advertising plan and are in- 
creasing the sales of shingles and have in- 
creased the number of dealers 25 per cent. That 
is bad enough but listen,” and the Cub read 
more. 

“‘Qur major problem was to overcome the 
adverse propoganda against wooden shingles as 
a fire hazard.’ Think of that, calling the good 
work of the National Board ‘propaganda’! 


“And here it says the shingle people are 
having our Anti-Wood-Shingle Roof Ordi- 
nances repealed. Honest, it says that right 
here. Listen,” and again the Cub read: 

“‘But the legislative angle presented another 
important problem. Before sales promotion 
work could be even attempted in many com- 
munities where adverse city ordinances were 
being proposed, these laws would have to be 
repealed. In other cities where such ordinances 
were being proposed, this legislative activity 
would have to be blocked. During the last 
year several. anti-shingle ordinances have been 
repealed, and in eighty-five cities where anti- 
shingle ordinances have been proposed the 
shingle interests have succeeded in holding up 
action indefinitely.’ 

“Boss, what do you thinkathat? Are we of 
the great business of insurance going to take- 
alickin ?” 

But the Boss didn’t register his thoughts— 
just then. Instead he blamed near set a prece- 
dent. He told the Cub to sit down. He took 





The accompanying article is the fifth 
of a series of twelve which will appear 
in Tue Spectator from month to month. 
A. Parker Pusher is a man of standing 
in the insurance world—a member of the 
Insurance Advertising Conference—who, 
in these articles, sets out in an inter- 
esting and readable fashion, some ideas 
which have been evolved in his facile 
brain. They are well worth reading. 
—Epitor’s NOTE. 











the clipping, realizing that his understudy had 
dug up a hot bone of contention for him to 
gnaw upon. He read the story from beginning 
to end. 

The Cub waited. 

The first words of the Boss showed the abil- 
ity to penetrate the husk of the cocoanut and 
to get to the meat of the thing, for he said: 

“And the shingle industry is organized to 
put on a fight; to carry on a group advertising 
campaign and fire insurance is not.” 

%Son, I don’t know whether we are booked 
for a spanking with a wooden shingle or not. 
At least we made some gain for you did not 
notice, or at least you did not read where the 
sales promotion manager says: ‘Our first step 
was to insure maximum fire resistance by pro- 
ducing a shingle heavier and more unvarying 
in quality than formerly.’ There is also a 
little consolation, but only a little in the state- 
ment, ‘In conjunction with the Shingle Manu- 
facturers Association of British Columbia and 
the Red Cedar Shingle Bureau extensive tests 
were made’ and so on to get arguments on the 
fire resistance of red cedar shingles. I wish 
I knew, to-day, what the Underwriters Labora- 
tories have to say. I hope they speak up in 
meeting, but they are not geared up to carry 
on a fight. 

“I wonder if the Insurance Advertising Con- 
ference can do anything in a case like this, I 
wonder—I wonder, but what’s the use? 


“But, Boss, can’t we do something, just you 
and I?” and the Cub, perhaps for the first time 
in his career, was genuinely worried as he 
asked the question. 

Then, with the problem of doing something 
squarely put up to him the Director of Pub- 
licity, Advertising, Sales Development and 
Public Relations snapped out of it. 

“Write to the local agent at Vancouver, B. C. 
Tell him we don’t believe the report of the 
cities that have repealed anti-shingle ordinances 
nor of the eighty-five that have indefinitely 
postponed action. See if you can get a list of 
those cities. Then if we can’t do anything else 
we can say ‘I told you so when one of them 
burns like Atlanta burned or Berkley buried 
or like dozens of other cities have burned be- 
cause to the householder a wooden shingle is 
a wooden shingle, be it red cedar or soft pine.” 

And who can tell what the outcome will be. 
This is an age of new competition, new battles, 
new trials and tribulations to anyone in busi- 
ness for all time and for a little profit. Will 
headings to full-page ads that read “The 
shingle home has natural beauty” blind people 
to the dangers that may come from overlook- 
ing a fire hazard? Only time will tell. 
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Earthquake Hazards and Insurance 
(Continued from page 26) 
in the province of Erzerum, in which sixty persons were killed and 
three hundred villages were destroyed. 


According to a Moscow dispatch of September 24, a violent 
earthquake was felt in Leningrad on that day, resulting in heavy 
property damage. 

On September 30 a strong earthquake was felt in Portland, 
Maine, but no serious damage seems to have been done. 


On October 2 a slight earthquake was felt in South Wales, but 
no damage was reported. 

On October 16 50% of the houses in Guatemala City were 
claimed to have been rendered uninhabitable by earthquake shocks, 
the epicentre of which seems to have been fifteen miles from Guate- 
mala City near the town of Amatitlan. Of course, in most of the 
Latin-American countries the buildings are rather poorly constructed 
and, while easily damaged, are also easily repaired. Except for the 
large structures which remain in ruins, the damage to the smaller 
buildings is not readily apparent a few years after such an occur- 
rence. This report was subsequently flatly contradicted by the 
extensive observations of Senor Juan T. de Jongh. 


On October 18 there was a report from Madrid of an earthquake 
of considerable proportions in the province of Granada. 


On the morning of October 20 the waterfront of North Carolina 
and South Carolina, the northeastern part of Georgia and the eastern 
part of Tennessee were disturbed by an earthquake. There is a 
fairly full account published by the Bulletin of the Seismological 

_ Society for December, 1924. In some localities the shock was of 
quite considerable intensity. 


According to a Richmond Times dispatch, tremors appeared to 
have been quite frequent around the region of Bristol, Virginia, for 
possibly a year. The article giving a list of earthquakes in the 
Southern Appalachian region for 1913-1924 contains forty-four 
entries. It is information of this kind which is most urgently required 
for other seismic areas of the United States in place of the frag- 
mentary accounts which are available for most of the sections more 
or less affected. 

Three distinct shocks were felt in the Imperial Valley on October 
23 of sufficient intensity to cause people to leave their homes. 

On November 4 an earthquake of sufficient magnitude to awaken 
people in all parts of the city was felt in Victoria, B. C. 

On November 8 there was an earthquake in Algeria in which 
nineteen persons were reported to have been killed, while 3000 were 
made homeless. 

On November 13, 510 persons are reported to have been killed 
by an earthquake which occurred in the Island of Java between the 
12th and the 13th of that month. 

On December 12 an earthquake of considerable magnitude was 
felt in Southern Germany. 

On December 12 also there was an earthquake shock in Italy 
doing damage to several houses but causing no loss of life. 

On December 18 there was a serious earthquake in Surigao 
province of the Philippine Islands, in which twenty-four persons 
were killed. 

An earthquake of considerable magnitude was felt in Salinas, 
California, on December 17. This earthquake has been fully dealt 
with in an article in the Bulletin of the Seismological Society for 
December, 1924 
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in northeastern Japan on 


A severe earthquake was felt 


December 29. 


Under date of January 12, 1925, there was an earthquake 
reported from Russian Armenia in which four villages were destroyed 
and 140 persons killed in the region of Ardahan. Two thousand 
persons were made homeless. 


On February 5 shocks of considerable violence were felt in 
southern Norway. 

Under date of February 7 there were fragmentary dispatches 
from Erlau, Hungary, according to which earthquakes did “‘enor- 
mous damage.” 

On February 23 severe shocks were felt on the southern coast 
of Alaska. 

On February 23 also severe shocks were experienced in the 
Valley of the St. Lawrence and more generally over all eastern 
Canada and the northeastern part of the United States. 

On March 12 earthquake shocks were reported from Sicily doin 
considerable damage. : 

On the same day, according to a dispatch from Teheran, earth- 
quakes of unprecedented severity were felt along the Persian Guif. 

On March 9 the city of Talifu, China, is reported to have been 
destroyed by an earthquake and a fire following. 

On March 21 the province of Quebec was severely shaken by 
an earthquake, but the amount of property damage was small. 

On April 1 Kingston, Jamaica, was visited by an earthquake 
doing damage to a few buildings. 

On the same day considerable damage was done in a large area 
of the city of Durango, Mexico, one of the towns being reported 
as having been practically destroyed. 

On April 7 there were reports of a mild earthquake in central 
New York, but no damage, apparently, was done. 

An earthquake of considerable severity was felt in Managua, 
Nicaragua, on April 14. 

Three earthshocks were felt at Calexico, California, on April 
15, doing some damage. 

Another slight but suggestive earthquake occurred in southeastern 
Massachusetts, including Cape Cod and the Island of Nantucket 
on April 24. This shock lasted from a few seconds to a half minute. 

The Bermuda Islands were visited by two distinct earthshocks 
on the same day. 

On April 26 earthquake shocks were felt throughout parts of 
Ohio, Kentucky, Indiana and Illinois, but no serious damage was 
reported, 

Manila was shaken by an earthquake on March 5. Damage was 
done particularly on the Island of Negros. There were numerous 
aftershocks. 

Additional shocks were felt in the Philippine Islands on May 7, 
doing damage to property but causing no loss of life. 

On May. 23 and 24 severe shocks were felt at Osako, Japan. 

On June 7 a severe earthquake was felt at Kingston, Jamaica, 
but doing no serious damage. 

On the same day, a violent earthquake was experienced around 
Bogota, Colombia, extending over a considerable area. Several of 
the smaller villages were seriously damaged. 

On June 14 an earthquake shook a section of the Island of 
Formosa, doing extensive damage to buildings. Seventy-nine distinct 
shocks were counted. 

Another earthquake shock was felt in. Kingston, Jamaica, on 
June 15. 
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On June 27 another earthquake shook several towns in Hungary 
about one hundred and twenty miles southwest of Budapest. 

On June 27 about two-thirds of the state of Montana was vigor- 
ously shaken by earthquakes, but causing no loss of life or property. 
There were two distinct shocks, the first of which was of ten seconds’ 
and the second of about twenty seconds’ duration. 

On June 29 occurred the Santa Barbara earthquake, which has 
been dealt with elsewhere. There were aftershocks of the Santa 
Barbara earthquake of June 29 on July 3, but they appear not to 
have been of serious importance. 

On July 6 the most severe earthquake since 1891 .visited Nagoya, 
Japan, followed by another earthquake on July 8, in which one 
person was killed and several large buildings were destroyed. 

A slight but suggestive earthquake was felt again all over Montana 
on July 10, but no damage was done. 

On July 30 an earthquake of about thirty seconds’ duration was 
felt in Amarillo, Texas. Buildings swayed but no serious damage 
seems to have occurred. The same shock was felt in Oklahoma 
and Kansas. 

A suggestive earthquake occurred in San Diego and other parts 
of Southern California on August 8. 

Bozeman, Montana, was affected by a slight earthquake on August 
12; felt as far as Livingston and Great Falls. 

Severe earthquakes occurred in Japan under date of August 20. 

Further earthquakes occurred in Montana under date of August 
29, but no damage was done. 

Suggestive earth tremors were felt in different parts of Victoria, 
Australia, on September 6. Only slight damage was reported. 

A severe earthquake occurred in Persia under date of September 
18. The most serious losses were in connection with the crops. 

Further earthquakes occurred in Montana in the Gallatin Valley 
and as far as Helena, on September 19 and again on September 30. 

There was a severe earthquake at Managua, Nicaragua, on 
October 5. 

On October 9 the Merrimac River Valley of New Hampshire 
was visited by a slight earthquake doing no damage. 

Additional shocks were felt in Santa Barbara on October 30. 

A strong earthquake apparently centering about 300 miles from 


Manila was reported on November 12 and was recorded in all 
parts of North and South America. 

There was a slight but suggestive earthquake in Connecticut on 
November 14, centering around the village of Moodus. This was 
followed by another earthquake which rocked buildings in Hartford 
on November 16. 

There was another slight earthquake reported from Victoria on 
November 26. 

Strong earthshocks were registered at Buenos Aires on December 
19, it being estimated that the center of disturbance was in the 
neighborhood of Easter Island. 

The State of Vera Cruz, Mexico, was shaken by five distinct 
earthquakes during the night of December 26 and the morning of 
December 27. No damage, however, was reported. 

According to a report from Kingston, Jamaica, on December 10, 
a shock of considerable intensity was felt on that day, being of five 
seconds’ duration. No serious damage resulted. 

The foregoing list amplifies a preceding discussion of earthquakes 
during 1926. It emphasizes correctly the world-wide distribution 
of seismic shocks; and while in most cases the damage done to 
property is apparently slight, it must be considered that press reports 
in such cases are not necessarily conclusive. If earthquake insurance 
was of world-wide interest as is the case with fire insurance, the experi- 
ence of the companies would be a much safer and more satisfactory 
guide to the long list of occurrences, clearly indexing the nature of 
the hazard and the urgency of adequate insurance protection. If 
earthquake insurance were developed in an aggressive manner and 
made a part of every fire insurance policy, it should not be difficult 

to establish the business on a satisfactory basis, to the immense 
advantage of vast populations which are now without any protection 
whatever. Certainly the potential possibilities of enormous property 
damage are everywhere apparent. What has not happened before 
may happen at any time, as has been abundantly shown in such 
experiences as we have had at Charleston and San Francisco. Risk 
exists and insurance is the only known method by which the risk 
can be distributed with the certainty of compensatory damages to 
those affected. 








Reciprocity in Fire Reinsurance 


(From La REASSURANCE) 


cept in exchange for adequate reciprocity. 

It remains to find out whether this matter, 
seemingly so simple at first glance, really can 
produce for the direct insurers the desired re- 
sults. 


The reinsurance of excesses from fire busi- 
ness has undergone a development which, with- 
in a few years, has resulted in a profound 
change of ancient usages and principles which 
for many years were considered as dogmas 
not to be touched. 

Direct-writing companies have ceded parts 
of their excesses to foreign companies which 
could become their competitors, in exchange for 
obligatory treaties on risks which they did not 
control. 

The direct insurer, worried by the constant 


increase of his general expenses, believed to 
have found in the acceptance of obligatory re- 
insurances from other countries an addition to 
his income without increasing his overhead. 
Many companies believed they could follow the 
example of certain of their colleagues who, for 
many years, have preferred to get interested by 
reinsurance treaties in foreign business and thus 
avoid the expense of a separate establishment. 
Aided by the drift of opinion many direct 
writing companies have adopted the principle, 
not to c¢éde any of their excess business ex- 


First, it must be remembered that the pre- 
miums which they receive as reinsurance from 
direct writing compaines, are already loaded 
with certain overhead expense, which sometimes 
reaches 7 per cent and even 10 per cent, thus 
sensibly reducing the margin of profit. 

Furthermore, without believing that reinsur- 
ance is a mysterious science, the methods and 
usages of which are restricted to the knowl- 
edge of a few elect people, it must be admitted 
that the qualifications of a manager of a rein- 
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surance company are not the same as those for 
a direct writing company. 

The reinsurer has not to examine or to tariff 
the risks; he has nothing to do with the organ- 
ization of production, or cost thereof, or ad- 
justment of claims, etc. But on the other hand, 
he must keep posted on the general trend of 
affairs in the various countries in which he 
transacts business; be in constant touch with 
his colleagues of the direct writing companies 
in order to know their methods and to obtain 
the statistical information which is susceptible 
to interpretation as to the betterment or fail- 
ure of the portfolio in which he is interested. 

He must further, in accordance to his knowl- 
edge of the values of the risks, be able to fix 
the limits for his own retention, which varies 
as to the companiés, countries and circumstances 
and the manner they are favorable or unfavor- 
able. He must know how to avoid dangerous 
exposures, accumulations (overlining) catas- 
trophes and be able to get out from under at 
any time. 

How many direct writing companies which 
also write reinsurance are actually in a position 
to meet these essential requirements? 

Most of them are limited to order their of- 
fices to exchange their excesses against the 
excesses from other foreign companies, whose 
standing appears to them sufficiently safe to in- 
spire confidence, and in most cases this ex- 
change is made through an intermediary. At 
the best few direct writing companies have the 
special organization which permits them to di- 
rectly investigate reinsurance-treaties. They 


do not have the advantage of sufficient statistics - 


to exercise a proper choice in the selection of 
business offered them; they are not sufficiently 
equipped to follow in each country where they 
accept reinsurances, the general trend of busi- 
ness in order to foresee crises which might oc- 
cur, which is such a necessary condition for 
avoiding remaining too long heavily engaged 
in a business on the road is going wrong. 


Once treaties are accepted the company gen- 
erally limits itself to examine the quarterly 
borders and to see whether the results are good 
or bad, according to the accounts sent in. Con- 
sequently, without statistics, they remain igno- 
rant of any approaching disaster until too late. 

Let us suppose a French company writing 
direct business in Italy has accepted a recipro- 
cal treaty from Italians,zand British companies; 
the following might happen: 

The company has taken for its own account 
on an industrial risk in Italy 100,000. In case 
a heavy loss should happen it might find itself 
interested for 4 or 5 times its limit. , 

What is the good of carefully determining 
one’s own limits and not accept but small 
amounts on risky business when by another 
road obligatory amounts exceeding these limits 
3 or 4 times are received without the possibility 
of retroceding? 

What good it is to defend a tariff which is 
imposed on one’s own agents with so much 
energy, when one is called upon to accept re- 
insurance on the same risk at a reduced rate 
which would not have been accepted direct? 

Time, which ultimately takes charge of 
everything, will—of that we feel certain—give 
signal proof of the danger of accepting rein- 
surance by direct writing companies when they 
are not equipped and organized with special ser- 
vice for the proper working of this branch. 

So far we have only considered treaties ac- 
cepted by direct writing companies which re- 
turn a profit. But the least economic or po- 
litical crisis in a country is sufficient to turn a 
profit into loss. Experience has shown that 
these periods of crises are unfortunately return- 
ing periodically and that good years are fol- 
lowed by poor ones and that the loss sustained 
then are all the more felt because in good 
years the commissions have been increased, 
which is actually the case with all treaties in 
England, France and Italy, to name only these 
three. 
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The Claim Agent and His Work 
Long experience in the work of investigation © 
and settlement of claims against railroads aris- | 
ing out of accidental irijuries, has enabled 
Smith R. Brittingham, LL.B., assistant gen- 
eral solicitor of the Seaboard Air Line Rail- 
way Company, to write an interesting and 
illuminating book upon The Claim Agent and 
His Work. 

The claim agent’s activities are along two 
main channels, namely, the investigation of ac- 
cidents and the adjustment of claims or suits 
arising from accidents. In the book named, re- 
cently published by the Ronald Press Company, 


the author deals with the claim agent and his ~ 


education; the legal status, rights and obliga- 
tions of claim agents; the first principles and 
fundamentals of legal liability; the status of 
the passenger, the employee, licensees, trespass- 
ers and guests, and the effect of workmen’s com- 
pensation laws and the maritime law. There 
is a chapter dealing with the monetary value 
of life and the principles of investigation. 

The book also presents a number of forms 
which have been found serviceable, and con- 
,tains glossaries of medical terms and legal 
terms, and also Federal acts bearing upon the 
general subject of claims, a table of citations 
and a copious index. Mr. Brittingham has pro- 
duced a work which will be studied with inter- 
est by officials and claim adjusters of insurance 
companies, as well as by railroad claim agents. 
The price of this excellent book of 463 pages 
is $6.00 per copy, and it may be procured from 
The -Spectator Company. 
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Statement as of 
December 31, 1926 
(Condensed from Statement of 
U. S. Treas. Dept.) 
Admitted Assets $8,257,284 

1,500,000 
Surplus 500,533 
Fourteen YearsofSteadyGrowth 
Prompt and Dependable Service 
to Both Patrons and Agents. 
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